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PRESSING IRON 
LOSSES HEAVY 


Cost Companies More Than $100,000 in 
Greater New York During Past 
Twelve Months 








MANY IN’ LOFT BUILDINGS 


Carelessness in Use and Poor Instal- 
lation Responsible, Says Board’s 
Electrical Department 





Electric pressing irons, used in pri- 
vate apartments, hotels, tailor shops 
and other places are costing the com- 
panies a lot of money, and some of 
these losses run up into the five figures. 
J. C. Forsyth, chief inspector of the 
electrical department of the New York 
Board of Fire Underwriters, reports 
that in 1919 there were thirty-two elec- 
tric pressing iron fires, involving a loss 
of $151,368, of which amount $110,868 
is directly chargeable to electric irons 
in use without the knowledge of the 
Boarl’s electrical department. The 
pressing irons referred to are of 
standard makes and not larger than the 
five-pound type. 

Losses over $2,000 for the year fol- 
low: 

Careless Installation 

1. Used in loft building, total of five 
irons, all supplied with indicating 
switches, separable plug and _ pilot 
lights. The electrician had finished this 
installation the day of the fire and it 
was not turned over to the ironers. 
Electrician did not file application cov- 
ering the above work until after the 
fire. One iron was left directly on 
bench and no attention was paid to the 
pilot lamp. Loss, $2,840. 

2. Used in men’s furnishing store and 
iron secured current supply from exist- 
ing drop light. Iron was used to 
press neckties. Iron was left on bench 
and two sprinkler heads operated. Loss, 
$3,598. 

3. Used in bedroom of furnished room 
house. Woman of house left iron on 
dresser. Stand not in evidence. Current 
supply from existing fixture socket. 
Loss, $5,300. 

Sprinkler Heads Operate 

4. Used in a loft building, current 
supply from existing outlet and by lamp 
cord tied to pipes. Position of stand 
could not be determined. Two sprinkler 
heads operated. Loss, $5,800. 

5. Used in a loft building and has the 
distinction of occurring during working 


(Continued on page 14) 











- 
Fire Insurance 


Americanization Movement 





TO AMERICAN FIRE INSURANCE AGENTS— 


The Home Insurance Company of New York, and 
The Franklin Fire Insurance Company of Philadelphia, 
heartily endorse the Fire Insurance Americanization 
Movement of the Committee on Public Relations of 
The National Board of Fire Underwriters, and earnestly 
recommend to all American Fire Insurance Agents and 
especially their own representatives everywhere that 


they give this worthy movement their unqualified 
support. The present may prove to be an exceptional 
opportunity for favorable action along the lines 
indicated. 


ELBRIDGE G. SNOW, President 




















Security 
Resources ample for 
all obligations. 


North British 


and Mercantile 
Insurance Co. 


ESTABLISHED 1809 


Service 
Expert advice on in- 
surance problems. 


CECIL F. SHALLCROSS, 
United States Manager 
76 William St., 


Fire, Tornado, Automobile, 
Sprinkler Leakage, War Risk, 


Explosion and kindred lines NEW YORK CITY 

















1867 THE 1919 
EQUITABLE LIFE INSURANCE COMPANY 
OF IOWA 
Announces 


$200,000,000.00 OF INSURANCE IN FORCE 


Having Doubled in Size in 
LESS THAN FOUR YEARS 


Low Net Cost with Increased Service Including 
Double Indemnity and Total Disability Benefits 
Assures Satisfied Policyholders 


For Information, Address: HOME OFFICE, DES MOINES 














SIGOURNEY MELLOR 
WITH MUTUAL BENEFIT 


Associate General Agent Opens Offices; 
Will Report Through the L. A. 
Cerf General Agency 








HE CAME TO NEW YORK IN 1916 





Had Been Large Personal Producer in 
Philadelphia; Starts With 
Seven Agents 





L. A. Cerf, associate general agent 
of the Mutual Benefit Life in Greater 
New York, announced this week the 
appointment of Sigourney Mellor as 
associate general agent of the Mutual 
Benefit. Mr. Mellor has opened an of- 
fice at 141 Broadway, near the offices 
he formerly occupied as general agent 
of the Provident Life & Trust, and his 
business will be reported through the 


Cerf office. With Mr. Mellor will be 
associated Elton Bragg, V. F. Valdes, 
Rowland F. Mellor, Albert D. Purvis, 


Charles BE. Walton, William Walsh and 
Joseph Thoms, former agents of the 
Provident Life & Trust Co. in this city; 
and, also, as secretary, Charles Mc- 
Carthy, who occupied similar position 
with Mr. Mellor when with the Provi- 
dent. In his new connection Mr. Mel- 
lor will devote a large part of his time 
to personal production. Despite his 
managerial duties he has always made 
a good personal production record. 

Mr. Mejlor ieft the University pf 
Pennsylvania to go with the Insurance 
Company of North America, where in 
the general marine underwriting depart- 
ment he got his first “street” experi- 
ence as a salesman of insurance. After 
four years with that Company he went 
into life insurance, becoming special 
agent for the Provident Life & Trust. 
Soon thereafter he expressed a wish to 
Matthew Walker, then head of the 
Philadelphia agency, that he wanted a 
room of his own, and was told he could 
get it if he could pay for $600,000 in one 
year, which was done. In association 
with A. Rushton Allen, Mr. Mellor 
wrote a million-dollar policy on Reilly, 
Brock & Co., Philadelphia bankers, and 
in 1916 Messrs. Mellor and Allen were 
sent to New York to take over the 
general agency of the Company here. 
At the time it was doing $1,500,000 a 
year. During their first year Messrs, 


Mellor and Allen paid for $3,013,000; 
the next year, $4,998,000; and in 1919, 
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SECURITY MUTUAL LIFE INSURANCE COMPANY —— 
h t N. Y Policies Sell 
Binghamton, N. f. (© LR POLICY CONTRACTS. contain 
David S. Dickenson, President all provisions consistent with safe 
¥ . : | antorneis — = ¥en » #, - 
Offers good territory and a libera posit of the full legal reserve wi e 
i oye, State. Our promises are all in our con- 
contract to reliable men of ability. tract. Good contracts for up-and-doing 
> ts. 
For Particulars address — AS J. OWENS, Pree. 
C. H. J ACKSON, Superintendent of Agencies VicoPre. & Mol De. 820 Meuetany 
; 0. April A. Rught Alle numerable articles of warning. That tem of the Colorado Midland Railway. 
a Gtaawiar tien a: on os Career of Late the average man can add years to his’ In 1898 he went to Korea and engaged 


and Sigourney Mellor parted company, 
the former being made general agent at 
Cleveland, Mr. Mellor buying Mr. Allen’s 
interest and remaining as general agent. 

The Mellor & Allen agency attracted 
attention from the start, as both were 
aggressive enterprising producers. 


Friends were made not only with ag- 
ents, but with other managers as well, 
and a platform of the agency in which 
a definite position was taken 


about 





SIGOURNEY MELLOR 
brokerage business caused widespread 
comment. Mr. 
retary of the Life Underwriters’ Asso- 
ciation of New York and was also active 
in the Liberty Loan drives. 

Some weeks ago it was rumored 
about New York that Mr. Mellor would 
not be with the Provident after January 
1, and he received a number of offers 
from other companies, finally going 
with the Mutual Benefit, the Cerf ag- 
ency, through which he will report, 
rolling up last year a paid volume of 
$21,000,000, and which is one of the 
leading agencies in the country. 

Elton Bragg will be manager of the 
new Mellor office. He was formerly 
with the interstate Commerce Commis- 
sion and later with the Uniited States 
Shipping Board, of which, by the way, 
and the Emergency Fleet Corporation 
Mr. Mellor was assistant secretary for 
a time. 





ORGANIZER AT LARGE 
Edgar L. Webster has been appointed 
organizer-at-large, headquarters in Se- 
attle, by the New York Life. He was 
president of the $200,000 Club, elected 
after paying for more than $1,000,000. 





Jonathan W. Jackson, former man- 
ager of the Pacific Mutual Life in Chi- 
cago, is dead. 


‘LONG A 


E. E, Rittenhouse 


PICTURESQUE FIGURE 








How He Became President of Provident 
Savings; Always Interested in 
Health Conservation 





The death of E. E. Rittenhouse, as- 
sistant secretary of the Equitable Life 
Assurance Society, manager of its con- 
servation bureau and in charge of mat- 
ters relating to the public policy of the 
Society, noted by The Eastern Under- 
writer last week, removes from life 
insurance one of its most picturesque 
figures. A constant writer on insur- 
ence topics, a student of life insurance 
conditions, a keen observer of men and 
afiairs, he will be missed, especially at 
conventions of insurance commission- 
crs, where he was a familiar and wel- 
come figure. 

The phase of life insurance which 
ebsorbed his interest most keenly was 
the conservation of human life. He 
knew the pace set by the American 
business man with the penalties paid 
for leading a sedentary life, and he 
made countless speeches and wrote in- 


life by correct and thoughtful living, 
coupled with proper exercise, he knew 
fiom the investigations he made of 
mortality and other statistics and from 
his observations, and these facts he 
was constantly preaching. His work 
as head of the conservation bureau of 


the Equitable was a labor of love with 
him, and had President Day’s cordial 
and enthusiastic endorsement. Mr. 


Rittenhouse prepared the matter in the 
“Equitable Public Bulletin’, which went 
to the policyholders of the Society, 
end which was widely quoted. 

Caught Cold in Chicago 

Mr. Rittenhouse’s last appearance in 
public was as a member of the con- 
ference committees on preliminary term 
valuation which met in Chicago sev- 
eral weeks ago. While there he con- 
tracted a cold which developed into 
grip, and caused him to retire to his 
room when he returned to his home 
at Montclair, N. J. He never returned 
to his office. Blood poisoning from an 
infected tooth also contributed to his 
death. 

Mr. Rittenhouse was born in New 
York in 1861, and when a very young 
man became a telegraph operator. He 
rioved to Colorado where he became 
superintendent of the telegraphic sys- 





Meilor was elected sec- . 





Wednesday, Jan’y 21st, 


Thursday, Jan’y 22nd, 
Friday, 
Saturday, Jan’y 24th, 


WORKERS ARE WANTED! 


A CALL TO CO-OPERATE 


in the 


National Thrift Week Program 


To conserve and increase the Nation’s 
economic strength 


1920. .National Thrift Day or Bank 


.“Thrift Sunday” 
1920. .“National Life Insurance 


Saturday, Jan’y 17th, 
Sunday, Jan’y 18th, 1920. 
Monday, Jan’y 19th, 
Tuesday, Jan’y 20th, 


1920. .“Own your Own Home Day” 
1920. .“Make a Will Day” 

1920. .“Thrift in Industry Day” 
Jan’y 23rd, 1920..“Family Budget Day” 

1920. .“Pay your Bills promptly 


Call on the Y. M. C. A. Secretary in your Community for 
information as to your local Thrift Week Program! 


Day (Benjamin Franklin’s Birthday) 


Day” 


Day 


YOU CAN HELP! 








The Guardian Life Insurance 
Company of America 

















iy railway construction, also serving 
as correspondent for the New York 
“Herald”. When he returned to Amer- 
ica in 1902 it was to engage in news- 
paper work, and for three years he 
was editor of the Colorado Springs 
“Daily Telegraph”. 

His first public appointment was as 
Deputy Commissioner of Insurance in 
Colorado, later becoming commission- 
er. There he made a reputation, and 
was one of the most prominent of the 
commissioners. At one time he was 
a member of a group of state depart- 
mental officials who drafted life insur- 
auce laws which were enacted in West- 
ern States, following the Armstrong 
investigation. He codified the Colora- 
do insurance laws. He was also in- 
strumental in bringing to tiie attention 
of the National Convention of Insur- 
auce Commissioners the condition of 
surety companies, was made chairman 
of a committee on the subject, and 
among other developments following 
the appointment of this committee was 
the formation of the Surety Association 
of America which did much to put the 
surety business on a rock bottom foun- 
dation, 


President of Provident Savings 


In December, 1908, Mr. Rittenhouse 
was elected president of the Provident 
Savings Life Assurance Society througa 
an interesting and dramatic chain of 
circumstances. As insurance commis- 
sioner of Colorado he began an exam- 
ination of the Company which resulted 
in an order for it to stop writing busi- 
ness, owing to a heavy impairment of 
its reserve. A receivership was avert- 
ed owing to a law permitting a com- 
pany to remain in business as long as 
it could value on a 4% per cent basis. 

There were many legal battles to 
obtain control of the stock. Finally, 
after the stock had reverted to four 
Lenking institutions, cemented under 
a pooling arrangement, a deal was 
inade whereby control was sold to a 
party of Kentucky men with intention 
of removing headquarters to Louisville. 

It was at this point that Commis- 
sioner Rittenhouse again took active 
interest in its affairs, protesting first 
against the contemplated deal with 
the Inter-Southern Life and second 
«gainst removal of the company’s af- 
fairs to Kentucky. The protest result- 
ed in a change of plans. 

The next move of Mr. Rittenhouse 
was a “round robin” letter to Arthur G. 
Langham, of Louisville, head of the 
movement to transfer headquarters to 
Kentucky. This was signed by heads 
cf fourteen state departments. It asked 
first for.a statement as to what the 
new owners proposed doing with the 
company; seccnd, for a_ substantial 
representation of policyholders on the 
directorate. Assurance on both points 
was given. In the meantime, trouble 
developed in the bank at Louisville 
which financed the purchase from 
tanks in New York and in addition to 
a call for additional funds from stock- 
holders, it was necessary to sell more 
than 800 shares of the stock (consti- 
tuting the control), which was pur- 
chased by Judges Rockwood and Scott. 
Subsequently, the remaining 200 shares 
held by the Louisville bank were dis- 
posed of in a heavy financial loss. 

The two judges, who had been much 

(Continued on page 9) _ 
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More Estimates Made 
of 1919 Business 


FIGURES GIVEN BY COMPANIES 








Splendid Gains Made By Travelers; 
Maryland Assurance Showing 
Good Results; Other Data 





Additional estimates of 1919 figures 
follow: 

Bankers Life of lowa: This Com- 
pany’s paid-for business for 1919 will be 
approximately $70,000,000, while the 
mortality is about 70 per cent. The 
next dividend year of the Company be- 
gins April 1, 1920, but the scale has not 
yet been decided upon. 

Lincoln National Life: The paid 
business of this Company for 1919 will 
amount to about $44,000,000. Mortality 
for the year was extremely favorable 
in view of the heavy mortality from 
influenza during the first three months. 
Mortality during the first quarter 
reached 100 per cent of the expected; 
during the second quarter 50 per cent; 
and since July it ran about 30 per cent, 
making mortality for the year about 55 
per cent. 

A new scale of policy dividends will 
be used for 1920. The scale will be 
approximately the same as formerly, but 
the Company will employ an improved 
method of determining the dividend 
factors. 

' Puritan Life: The paid-for business 
of this Company for 1919 will be about 
$550,000. Mortality will be 65 per cent 
of the expected. No action on regular 
dividends for 1920 will be taken until 
the annual meeting of 1920. Some new 
contract features will be announced 
later. 

Minnesota Mutual: This Company 
estimates its paid-for business for 1919 
at approximately $21,000,000. 

San Jacinto Life: This Company esti- 
mates its paid-for business for 1919 at 
$4,000,000, and its estimated mortality 
for the year at $20,000, representing 50 
per cent of the expected. 

The Company has made preparation 
for issuing a double inden:nity rider in 
connection with its policies, effective 
the early part of 1920, and also a new 
total disability rider, providing for 
monthly instalments of $10 per $1,009 
insurance and waiver of premiums 
without deductions or liens against the 
face of the policy, such benefits to run 
during the continuance of total disabil- 
ity. 

The Travelers: Important figures of 
this Company for 1919, with gain over 
1918, follow: 

New Life Insurance 


i a ee over $512,000,000 
Se eee over 299,000,000 
Paid Life Premiums. over 27,200,000 
a, A eee over 7,600,000 
Paid Accident and 

Health Premiums.. over 7,600,000 
BY viene tnista ee peas over 1,300,000 
Paid Compensation 

and Liability Pre- 

te ee over 30,800,000 
RNIN Git hlsicat end tweedy over 3,800,000 
Votal Premium In- 

OUND. trdacdendancs over 65,700,000 
Ee eens over 12,900,000 
Total Income........ over 73,000,000 
a eee over 14,300,000 
Travelers Indemnity Company: 

Total Premium  In- 

RO Nodsens cakwes over $ 5,800,000 
ssn MOE Te over 2,000,000 
Total Income ....... over 6,000,000 
TEN: cannvisttlen ces on. over 2,000,000 


Aggregate figures of both Travelers 
and Travelers Indemnity: 


Total Premium  In- 

i i OE over $71,500,000 
a RE over 14,900,000 
Total Income ....... over 79,000,000 
ea Cnn aes over 16,300,000 


Missouri State Life: This Company’s 
total paid-for business for the year 
1919, excluding additions and revivals, 
is $61,475,918. The ratio of actual to 
expected mortality for the year 1919 


will be about 65 per cent. “While we 
experienced a very heavy mortality 
during the first three montis of the 
year, like more other companies, our 
actual losses in the latter part of the 
year have been phenomenally low,” 
Actuary Graham said to The Eastern 
Underwriter. “Our dividend year be- 
gins on April first and we have not 
reached any decision yet regarding 
the scale which will become effective 
April 1st, 1920.” 

United Life & Accident: The 1919 
paid-for business of this Company 
amounts to $5,168,122. The expected 
mortality has not as yet been calculat- 
ed but it looks as though same would 
rot exceed 65 per cent. 

The Company is going to issue a 
Model Protection policy in 1920 guar- 
anteeing an endowment at age 65 and 
with double death benefit for prior 
death, and also containing disability 
rrovision for life income and waiver 
of premiums for total and permanent 
disability. 

Maryland Assurance: 
Maryland Assurance paid for four 
times as much new business as was 
paid for in 1918, exclusive of group in- 
surance in both years. It issued 
four times as many life insurance 
policies in 1919 as in 1918. Its 
total volume of new life insurance for 
1919 was more than $3,750,000. In 1918 
there were eighty-seven life insurance 
companies which wrote less than $3,- 
060,000 of new paid-for life insurance, 
some of these companies being at 
least half a century old; so the Mary- 
land Assurance has good reason to be 
proud of its achievements. 

Columbian National: This Company’s 
paid business for 1919 was $32,000,000. 
Its mortality will run between 55 and 
60 per cent. 

Franklin Life: This Company esti- 
mates its 1919 paid-for business at $26,- 
400,000. The ratio of actual to expected 
mortality fer the first eleven months 
of the year 1919 was approximately 
66.5 per cent. 


In 1919 the 


G. C, Wells to Manage 
Provident Here 


PITTSBURGH MAN’S NEW POST 








General Agent With Provident Since 
1900; Made Reputation in 
Pittsburgh 





Graham C. Wells, of Pittsburgh, has 
been appointed general agent of the 
Provident Life & Trust Co. in New 
York City. Mr. Wells is one of the best- 
known general agents in the country, 
his general agency in Pittsburgh rank- 
ing high, not only for the volume of 
business produced, but because of the 
abundance of ideas which have charac- 
terized its management. The weckly 
bulletins to the staff have been above 
the ordinary, and the type of business 
excellent. For years Mr. Wells has 
been active in the National Association 
of Life Underwriters, of which he is an 
officer. He will be warmly welcomed 
in this city. 

“It is an exceedingly strong body of 
men that will be associated with Mr. 
Wells in the New York City Agency,” 
says the Provident in its Home Office 
publication. “First and foremost, of 
course, comes William T. Ferris, whose 
distinguished abilities have long been 
shown in his management of the New 
York City office, and have not only won 
the recognition of the officers of the 
Company and the agents in the agency, 
but are equally well-known to the life 
insurance fraternity of that city. Mr. 
Ferris will retain his present title of 
manager of the New York office and will 
assist Mr. Wells in caring for the inter- 
ests of New York City policyholders.” 

Mr. Wells came with the Provident in 
19v0 as a partner in the firm of Wells 


& Hilleman, general agents in Pitts- 
burgh, who succeeded Benjamin H. 
Lightfoot. 


























The Prudential Insurance Company 
of America 


FORREST F. DRYDEN 


| President 


HOME OFFICE 
Newark, N. J. 


Incorporated Under the Laws of the State of New Jersey 





E, W. Allen Dinner; 
His Tenth Anniversary 


AGENTS HONOR LOCAL MANAGER 





General Agent of New England Mutual 
Life; Some of the 
Guests 





BE. W. Allen, a famous athlete at Yale 
University, who went into the life in- 
surance field and became general agent 
of the New England Mutual Life in this 
city, will be given a dinner by his office 
associates tonight at the Hotel Bilt- 
more in honor of his tenth anniversary 
with the Company as general agent. 

Among the representatives of the 
Company from outside New York City 
who will attend the dinner are D. F. 
Appel, vice-president; Reginald Foster, 
counsel; Frank T. Partridge, assistant 
to the president; Dr. John M. Little, 
Jr., assistant medical director; Major 
Robert J. Guinn, general agent, Atlanta; 
Wilson Williams, general agent, New 
Orleans; and David A, Holloway, gen- 
eral agent, Montgomery, Ala. 

The Allen agency force made a special 
drive for business in December, which 
was designated Allen month, the paid- 
for business reaching $1,070,975. For 
the year 1919 the agency paid for $5,- 
285,927. 

At the dinner tonight the toastmaster 
will be Harold E. Coe, The agency 
force has made elaborate preparations 
to have this dinner an event which will 
be long remembered by ‘those who 
attend. 





ATTITUDE TOWARDS CARNEGIE 





New England Mutual Life to 
School for Its Educational 
Medium 


Use 





The New England Mutual Life will 
be represented in the second term of 
the insurance school at Carnegie Iusti- 
tute by six agents. It is the purpose 
of the Conrpany to use the Carnegie 
Institute as the educational medium, 
instead of giving preliminary training 
at the Home Office. At the beginning 
the Company agreed to furnish two 
men for each term, a total of six each 
year for three years, but it developed 
that four of its agents attended the 
first session, and these graduates are 
very earnest, sincere and enthusiastic 
as to the benefits they got from the 
school. 





A REAL AGENT 





Figures Demonstrate That When Lewis 
S. Welch Writes a Policy 
It Sticks 

In the period of five years, from 1913 
to 1917, Lewis S. Welch, of the Con- 
necticut Agency of the Phoenix Mutual 
Life, placed on the books of the Com- 
pany $1,225,435 of new insurance. 

Of this amount only $29,585, or 2.4 
per cent, had lapsed or been surren- 
dered up to June 30, 1919. 

To be a litt'e more specific, not a 
policy of the 1913 issue has gone off 
the books, not a policy of the 1915 
issue, and not a policy of the 1917 
issue. And the 1915 issue was $200,000 
and the 1917 issue about $400,000. 

The table following shows the per- 
centage of lapse of the entire business 
of the company for certain issues com- 
pared with that experienced by the bus- 
iness of Lewis S. Welch. 


Percentage of Lapse to June 30, 1919 


Entire Business Business 
Paid Issue of of Company of Lewis 
S. Welch 
1913 34.3 0. 
1914 30.5 16.5 
1915 21.1 0. 
1916 15.9 1.4 
1917 10.8 0. 
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LIVE HINTS FOR BUSINESS GETTERS 
Practical Suggestions to Help the Man With the Rate THE TR AVELE RS 
Book Increase His Income and General Efficiency INSUR CE & INDEMNITY 
J. A. C., an Ontario ag- under Life and Endowment forms of COMPANY COMPANY 
What He ent, writing in the “Life contract between the ages of 15 and 
Learnedin Insurance News” of Can- 19 to the limit of $10,000. HARTFORD, CONNECTICUT 


ada, sums up what three 
years’ selling life insur- 
ance has taught him: 

That intense sincerity is my greatest 
power. 

That the casual interview is fatai to 
success. 

That every time I start, I must be in 
deadly earnest. 

That while there are many good talk- 
ers, good listeners are few. 

That it pays me to speak kindly of my 
competitors, and I always do. 

That the business easiest wrilten, is 
the hardest to keep on the books. 

That it is the fellow who gives up 
hard, who sticks when you get him. 

That it is poor business to be so per- 
sistent, that you are looked upon as a 
pest. 

That competitive business is rarely 
worth the effort, and may lessen the 
prestige of all concerned, 

That the older I get the briefer I get 
in my talks and the more I am appre- 
ciated. Short arm jolts, well timed and 
delivered, win oftener than wild arm 
swings. 

That canvassing a man at an (in- 
opportune) time and place is suicide, 
I never do it on the street, in street car 
or train, it must be at his place of busi- 
ness, and in business hours, for is not 
mine a real business proposition? 

That tact and resourcefulness are 
great allies, that no two men can ba 
handled alike, that it pays to plan in 
advance and anticipate what your 
prospect's objections may be. 

That actuarial and statistical talks 
about my company are 99 per cent ir- 
relevant to the issue, my slogan being 
first, last and always, “protection to 
some one, against an earning power 
cut off” for regardless of what other 
great asset a man may have, this 
corners him. To the salaried man or 
workman I say, “Will the firm continue 
your pay checks to your family?” and 
to the business man, “What might hap- 
pen to this business that centres 
around your brain and energy if you 
were taken tonight?” 

With smart step, clear eye and brain, 
go tell them all, your desire to be of 
service in an intense, quiet, forceful 


Three Years 


way, act—look——breathe—radiate SIN- 
CERITY, make it your Alpha and 
Omega—Success is yours. 

* on * 


The Phoenix Mutual 


Phoenix Mutual runs a question box in 


Questionsand its monthly publica- 
Answers tion, “The Phoenix 
Mutual Field.” Some 


queries and answers in the December 
issue follow: 


In a term conversion, do you recom- 
mend a change to original or present 
date? 


It depends entirely upon the circum- 
stances surrounding the insured. Prob- 
ably, if he has sufficient money on hand 
to convert as of the original date, it is 
better for him to do so; but, on the 
other hand, if it is necessary for him 
to secure a policy loan in order to re- 
tain the original date, it is better that 
he should have his policy issued as of 
the present date. 


Are male risks, ages 15 and 16, ac- 
cepted by our Company under the Life 
and Endowment forms of contract? 

The Company will accept male risks 


Will the Company include the con- 
version privilege in a limited premium 
life policy which contains the double 
indemnity or disability benefits? 


It will be included without charge in 
a policy containing the double indem- 
nity, but if the policy contains any dis- 
ability benefit, the conversion agree- 
ment will provide for a continuation of 
the contract atter the original premium 
paying pericd without the waiver of 
premium benefit. 


Would it not be advisable to include 
in the rate book guaranteed non-for- 
feiture values available under a protec- 
tive policy at age 707 


These values are the same at the 
attained age of 70 without regard to 
the age at issue. To verify this, note 
the values at the end of the 25th year 
on a policy issued at age 45, at the end 
of the 20th year on a policy issued at 
age 50, and at the end of the 15th year 
on a policy issued at age 55. 


One of my clients is a surgeon who is 
considering disability B. If he should 
become disabled by injury or accident 
so that he could not perform his duties 
as a surgeon would he be eligible for 
these benefits? 


In our disability benefit we do not 
cover a man against inability to per- 
form his particular occupation. By re- 
ferring to the text of the agreement 
you will note that we provide that if the 
insured is totally disabled and will be 
permanently incapacitated from en- 
gayving in any gainful occupation, then 
after a given period he will be entitled 
to certain benefits. So long as the 
surgeon is able to earn a reasonable in- 
come in any occupation he would not 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 











Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 








be entitled to the total and permanent 
disability benefit. Each case must be 
decided upon its merits, and the test 
will come on the question of whether 
the insured is really able to engage in 
auy gainful occupation. 

















companies, 


desire and ideal. 





“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life: —The 
American Experience Table of Mortality, the corner-stone 
of modern life insurance. The “contribution plan” of sur- 
plus distribution, used almost universally by American 
The Continuous Instalment policy, the basic 
form of all Life Income contracts. 


“Mutual Life”—known in every household. 
policies and service, notable financial strength, co-opera- 
tion with agencies. Life Insurance at its best!—the Agent’s 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 


Unexcelled 

















One of the Northwestern 


AGood Mutual’s general agents re- 
Prospect cently investigated the files 
List of prospects that his agents 
were keeping. Much to his 

surprise, says “Northwestern Field 


Notes,” it developed that not a man in 
the office had seventy-five names on his 
list and none of them had a really good 
system for keeping the few names they 
had. 

These men were successful life insur- 
ance salesmen, the majority of them 
rarely missed the $25,000 reported busi- 
ness card, but they were relying on hit- 
or-miss methods for getting prospects 
from month to month and wasting a 
lot of work and energy by not having a 
systematic follow-up for the cases they 
failed to close on first interviews. 

The other extreme, of course, is the 
man who has an elaborate system of 
cards that are so complicated that they 
are almost human, when properly filled 
out, filed and checked. Some agents get 
so tied up with such schemes that they 
spend too large a portion of their time 
working their cards instead of working 
on prospects. 

There is a happy medium, and most 
successful agents strike it. Your pros- 
pects are what a merchant’s stock in 
trade is to him. Unless you are the 
unusual and brilliant type of salesman 
who closes on, first interviews you want 
to know whom you have seen, when you 
saw him last, his date of birth, insur- 
ance carried, family, reasons why he 
should buy and why you didn’t sell him. 
This record should then come up for 
attention automatically at the time de- 
cided upon for the next call. 

Systematize, keep a good prospect 
list, but inake your system your servant 
and not your master. 





George H. Beach, of the Mutual Bene- 
fit, paid for seven lives for $220,000 in 
November. 
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Provident L, & T. 
Prints Statement 


FIRST TO ADVERTISE IN 1920 








Assets Are $130,513,655; Outstanding 
Insurance $481,153,540; Issued 
29,748 Policies Last Year 





The first life insurance company to 
print its annual statement for 1919 is 
the Provident Life & Trust, a complete 
statement, including assets, liabilities, 
business for the year, and securities 
appearing in the Philadelphia papers 
of January 2. 

The Company's assets follow: 

Assets 

Insurance Department: 


Renal BWtRte <cccoce ca NE a tase te abit 


Mortgage Loans and Ground Reuts 
Loans on Collateral Security...... 


Advances on Policies of this Company 


Premium Notes 


Bonds at present Market Value (see list) 


Excess of Amortized Value (New 


standard) of Bonds over Market Value .. 


Cash 
Accrued Interest 
Overdue Interest 


ee 


er 


ee 


NORTHWEST CONGRESS 


To Be Held July 1-2; Committees 
Named; Large, Interesting 
Meetings Expected 





Already plans are being made for 
the Northwest Congress of Life Under- 
writers which will meet July 1 and 2. 
The following are the Committee Chair- 
men: Finance, George Douthit; pro- 
gram, John K. Cressey; publicity, E. J. 
Morgan; music and amusement, F. E. 
Carpenter; banquet and hotel; John A. 
Grose; reception, S. C. Hamilton. 








$845,990.85 


Gas ecees ees 23,015,043.09 


4,607,966.66 
ee Pe 11,270,053.63 
sia aed aac 37.40 
.... -57,714,049.00 
York State 
8,644,123.26 
290,301.77 
1,297,760.54 
124,944.92 


ee 


rr ee ee 


Deferred and Uncollected Premiums, etc., less 


Cost GE CGRCOMOR. ccccccwvccas 


Apart from Insurance: 
Real Estate 
Mortgage Loans 
Leans on Collateral Security...... 


ee 
ee 


2,530,250.35 


$110,340,521.47 


100,100.00 
1,066,200.00 
7,019,821.20 


er 


Bonds and Stocks at Present Market Value (see 


| PN err ari ee ere rr er ew ee 9,334,621.50 
Accrued Interest, less Accrued Taxes, ete. 145,951.84 
MISCEHUNGONS ASHOEE cccccsscccvesecscesseeees 34,248.10 
CE wad caresadhaw et natesd bus ser Rees ebTS 


This is its business for 1919: 


29,748 Policies issued in 1919, imsuring 


2,472,191.61 
————_——_ $20,173,134.25 


$130,513,655.72 


TTC eT Te $92,726,961.00 


180,872 Policies outstanding Twelfth Month 31, 1919, insuring. ..481,153,542.00 


Distribution of Surplus on Policies.... 
Endowment Policies matured and paid during the year......... 


ee 


2,468,842.25 
3,535,997.32 


Total amount paid for matured Endowment Policies since organi- 


zation of Company in 1865........ 


Losses by death during the year (854 deaths) 


ee oy 


55,806,669.98 
3,426,366.00 


Total amount paid for Death Claims since organization of Com- 


pany in 1865 


Premiums and Annuities received during the year.............. 
Interest on Insurance Fund........... 


ee ee ee ee ee ee ee er 


i 


57,027,909.04 
16,810,684.19 
4,941,822.59 


Trust Funds (kept entirely separate from Company’s assets) 


Investments for Trust Accounts.... 


ee 


Pe ee ee ee 


eesanae + + -$80,372,619.15 


18,984,893.32 
341,187.92 








The printed proceedings of the thir- 
teenth annual convention of the Asso- 
ciation of Life Insurance Presidents, 
held at the Hotel Astor, New York, on 


December 4-5, were issued on Wednes- 
day, December 31, and are now being 
nailed. The book contains : bout two 
hundred pages, reproducing all the for- 
nial addresses of the meeting, besides 
the other transactions. 











next birthday to 6 years. 


anteed by State Endorsement. 


BASIL S. WALSH, President 


| HOME LIFE INSURANCE COMPANY of AMERICA || 
INCORPORATED 1899 
PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 months 


INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. 506 Walnut St., Philadelphia, Pa. 
JOSEPH L. DURKIN, Secretary 





JOHN J. GALLAGHER, Treasurer 





——a 








19,712 


our direct mail advertising. 


at any time in our history. 


The Fidelity o 
reserve basis. 
in force over $150,000,000. 


THE FIDELITY 


were distributed among Fidelity field men in 1918—the result of 
This is agency co-o 
vast scale and explains why we are writing more 


rates in 40 states. Full level net premium 
aithfully serving insurers since 1878. Insurance 


A Few Agency Openings for the Right Men 


INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 


LEADS 


ration on a 
usiness than 


MUTUAL LIFE 








PURELY MUTUAL THE CHARTERED 1857 


Northwestern Mutual Life Insurance Co. 
MILWAUKEE, WISCONSIN 
WM. D. VAN DYKE, President 


INSURANCE IN FORCE, $1,680,936,546 


SATISFIED POLICYHOLDERS each year apply for over 85% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


Investigate GEO. E. COPELAND, 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 














REAL SATISFACTION 


ARAMA Tn 


Working with William N. Compton and the John 
Hancock Mutual Life Insurance Coinpany in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 
by calling at 


220 BROADWAY 
Phone 6030 Cortlandt 








The Columbian National Life Insurance Company 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 


LIFE, ACCIDENT, and HEALTH INSURANCE 


Low Guaranteed Rates 








INTERNATIONAL LIFE or s:. vouis 


SMASHED ALL RECORDS IN 1918 
Jt was the Special Combination and New T. O. Policies that did the work. 


f you are not selling them we are both losing money. 
Write us today for contract 


INTERNATIONAL LIFE, ST. LOUIS, MO. 














NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-NINE YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 
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Some of the Innovations Introduced by the EQUITABLE 
During Its 


Sixty Years of 


Shortening, Simplifying and Liberalizing the Policy 
Contract 





Immediate Payment of Death Claims 





Incontestability after first policy year 


—— 


Group Insurance for Employees 





A Corporate Policy to Protect Business Interests 





A Convertible Policy Adaptable to Altered 
Circumstances 


Public Service 


Free Health Examinations for Policyholders 





A Home Purchase Policy 





A Refund Annuity guaranteeing return of Entire 
Principal 





An Income Bond to Provide for old age 





New and Improved forms of Accident and Health 
Policies, thus completing the circle of protection 
against the hazards of Life, Accident, and Disease 


THE EQUITABLE LIFE ASSURANCE SOCIETY of the UNITED STATES 


W. A. DAY, President 


120 BROADWAY_~ - 











| CO-OPERATION No. 21 


"THE ratio of lapse ex- 

perienced by our paid 
issues of 1917 during the 
first two policy years was 
52 per cent. of the ratio 
suffered by our 1913 bus- 
iness during a period of 
the same duration. 


We believe that this im- 
provement in the staying 
qualities of the business is 
due in a measure to the 
use of better plans in se- | 
lecting and training our 
representatives. 


Phoenix Mutual Life Insurance Company 


® 


of Hartford, Conn. 


JOHN M. HOLCOMBE, President 

















NEW YORK 




















Continental Life Insurance Co. 


WILMINGTON, DELAWARE 


TWELFTH ANNUAL STATEMENT 
DECEMBER 31, 1919 


Admitted Assets - - 


166% of liabilities 


$ 3,346,170 


Liabilities - - - 2,021,196 


Only 60% of assets 





Capital, $675,950 | 
Surplus, 649,024 § 


Excess of Assets $ 1,324,974 


66% more than liabilities 


New Insurance Paid For - 7,140,928 
67% more than 1918 
Insurance in Force” - - 26,472,792 


Net increase 90% greater than 1918 
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Founded 1865 


The Provident Life and Trust Company 


OF PHILADELPHIA 





proof” if you die. 


The farsighted “Maturing Policy” of the Provident is in accord 
with the Spirit of the Age. 


It protects your own declining years. You can make it “Shark 








Northwest corner Fourth and Chestnut Streets 





THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 


Secure prompt action in the 





INSURANCE COM 
OF @OSTON MASSACHUSETTS 





WILLIAM N. COMPTON, General Agent 
Metropolitan District 


St. Paul Bldg., 220 Broadway, New York, N. Y. 








Blandford’s Income 
Insurance Campaign 


ESTATES 





FIGURES ABOUT 





Minneapolis General Agent of Mutual 
Benefit Finds Argument in 
Minimum Wage Law 





General Agent George T. Blandford 
has instituted a systematic campaign 
for Income Insurance among the clien- 
tele of the Minneapolis Agency, of the 
Mutual Benefit, using the Minnesota 
Minimum Wage Law as a point of con- 


tact. He is sending the following let- 
ter and card to all Mutual Benefit pol- 
icyholders who carry $10,000 of insur- 
ance or less. He will later extend his 
list to selected non-policyholders. <A 
limited number of letters have already 
been sent to St. Paul policyholders and 
Mr. Blandford advises that a good 
percentage of replies has been received 
from substantial people. 

The Letter 
Dear Sir:— 

On July 1st, 1919, the Minimum Wage 
Law of the State of Minnesota, went 
into effect. This law provides that the 
weekly wage in cities of 5,000 or more 
population, for women or minors, shall 
not be less than $28.80 per month dur 
ing the first three months—-$34.56 per 
month during the second three months 
--$40.00 per month during the third 
three months and $44.00 per month each 
month of employment thereafter. 

Before the above minimum wage 
scale was put into operation under the 
laws of the State of Minnesota, the 
Commission made a thorough investi- 
gation as to what lodging would cost 
per week at a cheap rooming house, 
and meals at a cheap restaurant, and 
decided on the above scale, not for a 
family to live on but for an individual 
to exist on. 

In making this investigation the 
Commission also found that one-sixta 
of the women and minors employed in 
this State, were being paid less than 
the above scale. 

The Government of the U. S. A., in 
making provision for the protection of 
the beneficiaries of its fighting force, 


provided a life insurance policy, which 
in the event of the death of the soldier 
or fighting man would pay the benefi- 
ciary $57.50 per month for 20 years— 
not intended for a family to live on but 
to provide the bare necessities of life. 

United States statistics reveal the 
following facts: 

Ninety per cent of estates of over 
$5,000 are entirely dissipated in seven 
years. 

Nineteen out of every twenty fail to 
provide, either for their families or 
their own old age. 

Ninety per cent of children who en- 
ter school at age six, have to stop be- 
fore completing the eighth grade and 
go to work. 

According to the Government of the 
U. S. A., and the State of Minnesota, 
we have five standards of Monthly In- 
comes which above everything else we 


should make a guaranteed provision 
for. They are as follows: 

1st $28.80 

2nd 34.56 

3rd 40.00 

4th 44.00 

5th 57.50 


It is certain that you would dislike 
to anticipate having to live on any one 
of the above amounts during your old 
age, or have any of your beneficiaries 
live on less. 

Tf you will fill out the inclosed card 
and mail it to this office, we will fur- 
nish you, without obligation on your 
part, a proposition guaranteeing the 
above monthly incomes, or an adequate 
one suiting your circumstances, to 
yourself during your old age or to your 
beneficiaries in case you should not 
live through your earning period. 

A guaranteed income of any of the 
above amounts would require a nominal 
quarteily, semi-annual or annual de- 


posit. 
Yours very truly. 
GEORGE T. BLANDFORD, 
General Agent. 
(Front of Card) 
PG aa cdac eek ee ekay see keaasawian 
PE aa cvs deak ae cake ma cases 
SD. a kines cteeen cae eee cee 
SE UE NOS o:a st awa osc ae adwwuws 
eee ah ic coal we wie 


Children: Boys..Ages..Girls..Ages.. 
Amount Monthly Income Desired $.... 
(Back of Card) 

A leading business analyst in his 


wide associations with business men 
has found that the majority of failures 
are due to “hopeful inventories” or 
shall we say “too hopeful inventories” 
of the future. Men are prone to place 
ambitious values on their business 
hopes and too often count them as 
tangible assets in any present day ap- 
proximation of their worth. Where the 
family is concerned it is well to take 
ncthing for granted unless it is actually 
safely invested, and make life insur- 
ance provision on the income plan ac- 
cordingly. 


The man who does not adequately 
provide for his family through the me- 
dium of income insurance is seldom 
wilfully negligent. He usually has 
scme intangible other plan that he 
hopes will accomplish the same thing. 
He is the victim of a sort of self-de- 
ception, which makes it difficult for 
him to understand that it is in periods 
of declining family purchasing power, 
such as those following the death of 
the provider, that the real test of the 
financial structure he has reared for 
the safety of his family comes. Life 
Insurance trusteeship has the strength 
of simplicity to commend it for pre- 
cisely such emergencies and the am 
vier the amount the more desirable the 
result. 


WRITES MOVIE STARS 





Samuel E. Fink's Specialty; Places 
$350,000 on Nazimova; Other 
Actors Insured 
Samuel EF. Fink, of 32 Liberty Street, 
who is a member of the Mutual Life’s 
$200,000 Field Club, has placed $350,000 
in all on Nazimova, the best of the 
movie stars. Of this sum, $100,000 was 
in the Mutual Life; $100,000 in the New 
York Life; $100,000 in the Bquitable; 

and $50,600 in the Penn Mutual. 

Mr. Fink has also written $50,000 on 
Miss May Allison; $50,000 on Viola 
Dana; $50,000 on Alice Lake; and $75,- 
000 on Bert Lytell. 


WHO BUYS INCOMES 

The Pacific Mutual Life has printed a 
list of the professions of men buying 
its non-cancellable policy. They in- 
clude attorneys, insurance agents, stock 
brokers, corporation managers, hankers, 
cartoonists, physicians, merchants, pub- 
lishers, manufacturers, dentists and 
oculists. The largest yearly income is 
$60,000, the policy being issued to a 
broker. 








American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 

















insuring public. 





What Money Could Not Buy 


The name Massachusetts Mutual is packed full of meaning to the 
c. It stands for perfect protection at low net cost, for 
absolute security, and for unexcelled service. 
which no money could buy—an untarnished 
years of square dealing have gone into the making of that name. 
strange that it means so much to the representatives of the Company ? 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


It stands for something 
reputation. Sixty-eight 
Is it 


The Agents of the 


New England Mutual Life Insurance Company 


After another Year of Splendid Success, 















Face the New Responsibilities resulting from the War, 
with the Determination to give that 
Generous Service which is making Life Insurance 


A Universal Necessity 
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Business Insurance 
Talk to Ohio Men 


SOME POINTS MADE BY TICE 








Midland Mutual Illustration of Credit 
Basis; Fire and Business 
Mortality Compared 





A talk on business insurance by E. P. 
Tice was one of the features of the re- 
cent convention of the Midland Mutual 
Life agents in Columbus. He found 
two reasons why selling life insurance 
is the greatest business in the world— 
to render service to the social and 
business world and to make money for 
present needs and a future competency. 


Continuing he said: 

“I think all insurance men and 
women will agree with me that we are 
each and all concerned in compensation 
for our work, and that being true, we 
are interested in not overlooking any 
‘bets’ that will lead to an extension of 
our lines. The great purpose of life 
insurance will always be the protection 
of the loved ones in the home and the 
savings feature that helps to make 
more certain a comfortable old age, 
but there is a great and comparatively 
new field for our goods which, while 
the direct protection of the fireside is 
not aimed at, yet in the final analysis 
a single policy on the form intimated 
may directly protect a thousand homes 
by aiding in keeping active the ma- 
chinery of an industrial plant on which 
these homes depend for the weekly 
pay check. 

What Are Brains Worth? 

“While we are selfishly interested in 
seeing that every safeguard is em- 
ployed looking toward the continuance 
of activity in industrial plants and var- 
ious other forms of enterprise where 
capital and brains form the combined 
investment, there is also a duty that 
we owe both to the investor and the 
employe in these plants that calls for 
careful study as well as earned and 
intelligent application of the principles 
of complete protection and conservan- 
cy. And this leads us to the question, 
‘What Are Brains Worth?’ 

“A great manufacturing corporation 
earns 20 per cent net on its invested 
capital; a jobbing house makes 25 per 
cent on its investment, and the retail 
concern realizes 30 per cent—but 
money is worth 6 per cent. Brain 
value is represented by the earnings 
above 6 per cent. We do not mean to 
infer that all brain power can be ap- 
praised at the same value, but for bus- 
iness purposes we must recognize that 
all profits above the prevailing price 
of money are traceable to the gray 
matter of some one or more individuals 
who are managing the specific business 
referred to. 

“Never before has there been such 
a demand that the business brains of 
this country so construct our commer- 
cial machinery that the greatest pos- 
sible efficiency will result. Never be- 
fore has waste been so abhorrent to 
the business and economic world. To 
be informed by ail available and un- 
mistakable evidence that the world is 
looking to us for very greatly increased 
production of all lines and their proper 
distribution is a call to action for the 
stalwart executive minds of America. 
This and the next few years will form 
the foundation for at least a quarter 
of a century of commercial activity and 
prosperity that has never before been 
equaled. 

“In the laying down of this founda- 
tion, the business architect or engi- 
reer that does not so draw his charts 
and blue prints that a proper mixture 
of money and brains is called for is 
absolutely certain to bring disaster to 
his principal. It will be difficult for 
the engineer to determine in all cases 
the relative importance and value of 
the two items just mentioned. In gen- 
eral, however, the price of money is 


6 per cent, while the earning power of 
successful enterprises will run from 10 
per cent to more than 100 per cent het. 
Knowing the price of money, by an 
easy process of arithmetic we arrive at 
the value in respective enterprises of 
the other item—brains. 
Demand For Conservation 

“Things of value in the business world 
should be safeguarded in every pos- 
sible way and the tendency of commer- 
cial practice today is in this direction. 
Liabilities are anticipated by proper 
reserves and provision is made for ad- 
verse contingencies. Protection is se- 
cured against loss by fire-burglary, cas- 
ualities to workmen and even to the 
rlate glass in the window behind which 
sits the brain power that correlates the 
various departments and _ activities 
upon which success rests. Until very 
recent years protection against the loss 
of the most valuable asset of any con- 
cern has been neglected. Today an 
increasing number of firms are awak- 
ening to an appreciation of business 
insurance as a compensation for the 
greatest mishap that may befall a cor- 
poration or partnership. A compre- 
hensive idea of the power of this form 
of: insurance to stabilize business may 
be gathered from the public statement 
of the president of one of our leading 
mercantile agencies. He says that 
‘during the past decade corporation 
and partnership insurance would have 
saved more than one million employers 
from sinking back into the ranks of the 
employes.’ Another equally forceful 
statement from an official of another 
agency is to the effect that 40 per cent 
cf all business failures are attributed 
to deaths for which no adequate pro- 
vision has been made. 

“Very frequently it happens that one 
man is the vital factor in the success- 
ful conduct of a corporation. Though 
ke is important to its success, yet he 
is no more immune to death than are 
the less important men of the concern, 
and in such an event there is disar- 
rangement of organization, a lessening 
ot efficiency and an impairment of 
credit. At this time the payment to 
the corporation of a substantial amount 
of immediate cash minimizes these un- 
favorable conditions and gives the con- 
cern an opportunity to rebuild the 
structure of confidence, efficiency and 
credit. 

Credit Based on Life and Integrity 

“While money is worth but 6 per 
cent, yet the ability to secure money, 
namely, credit, usually marks the dif- 
ference between mediocre success or 
failure and success in a big and far 
reaching way. It would be foolish to 
expect bankers to extend large lines of 
credit where physical property is un- 
protected against destruction by fire; 
and yet statistics show that there is 
but one chances in 1260 of a certain 
siructure ever being destroyed by fire. 
Is it not logical that bankers are com- 
ing to demand that credit based on the 
value of a human life shall be secured 
by business insurance, especially when 
we know that there are 11 chances in 
1000 of a man of average age dying 
within one year from a given point of 
time? 

“It frequently happens that the en- 
terprise for which a line of redit is 
sought can not possibly return profits 
until a plant is erected or a market es- 
tablished for the output. Meanwhile 
the death of the one or more who are 




















Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.0¢ to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 31, 1918 





DOOD. cnsxucssncnbacichtesabbesdssetssideatare socevestibeuéesecestae secceccecse  $18,362,862.75 
DD ssatisnstundsagupeuigidsierrenenatvas xbecedceieesrsea nbenenennnts sais 626,824.78 
Capital and Surplus ...........sesse00s hitkbertinbsesesenens éneoenes S0cveceneccce 1,736,037.97 
Insurance im Force ........scesccccsecceees ekpatennasteusebsbonnseis csccceses  149,170,320.08 
ONE GP DRUID, ccnnnccnceesedeeee sncenccdcocsvoccassces eveeeeseeses 4,376,218.75 
Total Payments to Policyholders since Organization .................... 21,988,834 83 


JOHN G. WALKER, President. 
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Southwestern Life Insurance Co. 
Home Office, DALLAS, TEXAS 




















The Prudential has resumed writing 
term business, 


the moving spirits in the enterprise 
might leave the banker with a half 
finished, and consequently rather value- 
less project on his hands. Recogniz- 
ing this possible situation the careful 
banker sees but one way in which he 
can afford to take the risk for his finan- 
cial institution, and that is by covering LUINOISLIFE! SURA 
the hazard with an amount of business 
insurance equal to the amount of loan [ 
needed. Brie 

“The tendency of insurance men and 
women who are devoting their atten- 
tion to this class of* insurance is to 
think only in terms of large amounts 
of insurance on important men in large 
concerns. Certainly there is a great, 
if not greater need in the smaller con- 
cerns for policies in amounts ranging 
from $2,500.00 to $50,000 because these 
smaller concerns from a credit stand- 
point usually require more favorable 
conditions in order to extend their lines 
ct credit than the larger ones, and the 
importance of the continuation of the 
managing head is just as great as is 
the case in the larger concerns. It is 
readily understood that the number of 
smaller cases is very much greater than 
concerns calling for large amounts of 
business insurance.” 





GREATEST 


ILLINOIS 


COM PANY 





Assets Insurance in F, 
Dec. i. Vewnd $ 104,307 % 889,073 
2, 


1908..::: 3,621,170 


a Jee 
1918... 15,758,208 148 05884 


W. J. WILLIAMS, President 





A Record of Thirty Years of Progress— 


Ten- Year Periods 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


Organized February 23rd, 1888 


ATTRACTIVE OPPORTUNITIES 
Open to Agents in Ohio, Indiana, ae West Virginia, Western Pennsylvania 
and Michigan 


Income Policies Issued 
28,182 


1.” 12,088,346 1,169, 
wee. 35,887,982 ee 





CINCINNATI 


WANTS GOOD MEN 
AND 
DWILL PAY THEM WELL] 
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PITTSBURGH GLASS GROUP 





Details of Connecticut General’s Pol- 
icy; Covers 3,300 Employes; 
What Is Insured 





The basis on which the employes of 
the Pittsburgh Plate Glass Company 
have been covered for a group policy 
by the Connecticut General follows: 


All employes in service one year or 
more who have dependents are indem- 
nified for 50 per cent of their wage 
for all disabilities arising from any 
disease and non-occupational accidents, 
provided the period of disability ex- 
ceeds seven days. This coverage is 
granted for a total period of twenty-six 
weeks. There are about 10,000 em- 
ployes in the Pittsburgh Plate Glass 
Co., and it is figured that of these 10,000 
employes about 3,300 will come under 
the coverage. This insurance is com- 
plementary to workmen’s compensation 
insurance, and is also in addition to 
group life insurance which is carried 
by the Pittsburgh Plate Glass Co. in 
the Equitable. Each employe to be 
covered will be furnished with an at- 
tractive certificate outlining the cov- 
erage of his insurance. 

Secretary King says: “The prospects 
for group insurance in this vicinity are 
very bright, and there should be much 
interesting information for the insur- 
auce public to be furnished from time 
to time during the year.” 





NEW YORK WRITINGS 

Goulden, Cook & Goulden, managers 
of the Connecticut General in New 
York City, reported to the Company 
something more than $18,000,000 of new 
life business for the year 1919. 

Frederic S. Doremus, general man- 
ager of the Metropolitan department of 
the Guardian Life, will pay in excess of 
$4,000,000 for 1919. 

William H. Ryan, Penn Mutual Life, 
Brooklyn, paid for approximately $1,- 
000,000 in 1919. 





EQUITABLE GROUPS 


The Equitable Life Assurance Society 
has issued group policies involving sev- 
eral millions of insurance to the follow- 
ing representative industries of Phila- 
delphia: the Quaker City Flour Mills 
Company and Samuel Bell & Sons’ Com- 
pany, the Prudential Worsted Company 
and the Abram Cox Stove Company. 
The policies provide each and every 
worker in these plants with life insur- 
ance upward of $500 each and increas- 
ing to a maximum of $2,000 or $3,000, 
according to their terms of service. 





CANADIAN SECTION R. & R. 


The Life Underwriters’ Association 
of Canada became the official repre- 
sentative of the Insurance Research 
and Review Service, Indianapolis, for 
all of the Dominion, on January 1, 1920. 
Under this arrangement, the Cana- 
dian Association secures for Canadian 
members, a Canadian supplement in the 
Agents’ Plans” section of the R & R 
Service, 





SOUTH DAKOTA IN LINE 
The South Dakota Life Underwriters’ 
Association, at its last meeting in Sioux 
Falls, decided to lend every effort to 


make National Life Insurance Day a 
success. 





TO TOUR WORLD 
L. Brackett ‘Bishop, manager of the 
Massachusetts Mutual Life, Chicago, 
will sail from Vancouver, January 22, 
on a trip around the world. He is to 
be accompanied by Mrs. Bishop. 





NEW YORK LIFE DATA 
seb tae New York Life in 1919 issued 
rede A Policies; paid for more than 
00,000; paid $38,000,000 in claims; 
oaned $20,000,000; and paid to its pol- 
icyholders $31,000,000 in dividends, 


TO MEET IN INDIANAPOLIS 





Convention of Massachusetts Mutual’s 
Agency Meeting Next Week; Com- 
pany Men At Banquet 





The Massachusetts Mutual Life 
agents in Indiana are to meet in In- 
dianapolis on January 16-17. The pro- 
gram follows: 

“The Massachusetts Mutual’—E. F. 
Folsom. 

“My Policyholders’ Opinion of the 
Massachusetts Mutual’—R. S. Win- 
stanley. 

“Experiences In Selling Life Insur- 
ance and Sales Ideas Developed from 
Them”—Geo. K. Jones. 

“Question Box’’—Assistant Actuary 
A. T. Maclean. 

“Experiences in the War Risk Insur- 
ance Bureau’’—Arthur J. Saum. 

“Why I Expect to Write $500,000 in 
1920”—Malcolm M. Moore. 

“What the World War Taught Me in 
Selling Life Insurance”’—Richard H. 
Habbe. 

“Why 1920 Will Be the Year I Will 
Write the Most Life Insurance I Have 
Ever Written”—S. C. Stultz. 

“How I Write $100,000 Cases With- 
out Knowing or Talking to the Appli- 
cant—Or The Value of Friends’— 
Iee B. Smith. 

“1920—Go To It, 
Agencies J. C. Behan. 

Informal Banquet at Claypool Hotel. 
Speakers: Henry K. Hill, R. C. Otting- 
er, M. ., Charles McNaull, M. D., BE. B. 
Mumford, M. D., R. O. McAlexander, 
M D., Assistant Actuary A. T. Maclean, 
Warren C. Flynn and Superintendent of 
Agencies J. C. Behan. 


Boys’”—Supt. of 





GROUP FOR EDWARDS’ STAFF 


Chas. Jerome Edwards, manager of 
the Equitable Life in Brooklyn, has in- 
sured the life of each agent under con- 
tract, as well as each clerk and assist- 
ant, by a policy which covers them for 
insurance for an amount approximat- 
ing the first year’s commissions or sal- 
ary earned during the year, with $2,500 
as the maximum insurance. 

The fact that the insurance is on a 
graduating basis, and the larger the 
agent’s commigsions, the larger his in- 
surance, will be sure to stimulate ef- 
fort and secure persistent production. 
A period of six months’ service is neces- 
sury to qualify a new agent or em- 
ploye, upon which record the year’s in- 
surance will be based. 








CAREER OF LATE 
E. E. RITTENHOUSE 
(Continued on page 2) 


inipressed by Mr. Rittenhouse’s activi- 
ties relative to the company then 
offered him the presidency, which he ac- 
cepted. It was generally conceded that 
le had on his hands one of the most 
difficult jobs in life insurance—to save 
the Provident and start it on the right 
road. He remained with the Provident 
fcr two years, when it was taken over 
by the Postal. The company was be- 
ing built up slowly, but the stockhold- 
ers got tired of the tension and the 
Ceal with the Postal was consummated. 
Life Extension Institute 

Following this Mr. Rittenhouse took 
a vacation for a month or two; then 
he joined the forces of the Equitable 
where he established a health bureau 
for life insurance policyholders, with 
free health examinations periodically. 

During 1914 Mr. Rittenhouse assisted 
in the organization of the Life Exten- 
sion Institute, and put that institution 
securely on its feet. The Institution 
has made a success of periodical ex- 
aminations for policyholders and of em- 
ployes of corporations. Later, he re- 
turned to the Equitable where he be- 
came assistant secretary and head of 
its conservation dcpartment. 

Mr. Rittenhouse was a member at 
various times of committees appointed 
by the Association of Life Insurance 
Fresidents. He was regarded as a good 
committeeman, viewing problems from 
a broad standpoint, conservative and 
level-headed. 


In his relations with his fellow men 
he accepted people as they were, not 
making harsh judgments, and always 
being a force for conservatism. 

Book on Prussianism 

It is-not generally known that Mr. 
Rittenhouse was the author of a little 
hook which had a circulation reaching 
into the tens of thousands. The idea 
for this book, which was a smashing 
indictment of Prussian militarism, 
cume to him one day while he was 
studying the photographs of Von Hin- 
denburg and Ludendorff. He wrote an 
exceedingly clever character sketch 
about these pictures, in which he 
trought out the characteristics of the 
heartless, brutal military machine lead- 
ers, who were finally crushed. This 
book was eventually sold on the street 
corners of New York, meeting an in- 
stant response from the public. 





OVER 


$75,000,000 


of new business 
is the record for 
1919 of the 


Bankers Life 


Company 
DES MOINES 


GEO. KUHNS 
President 














HOME LIFE 


INSURANCE CO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 


WILLIAM A. MARSHALL 
President 


The 3% Annual Report of the 
Home Life Insurance ny 
shows over Four Million De 
paid to policyholders in 19 
which over Seven — - 
sand was in dividends. e ia- 
fluenza pneumonia epidemic caused 
an abnormal mortality greater than 
any experienced in the Compen, "s 
history, but notwithstanding 
the assets show an increase 
more than and are now ever 
Thirty-Six Million Dollars. 


The total insurance in foree was 
increased during the al ned an 
is now acosty One Hundred an 
Fifty-Nine Million Dollars, 


—_—— 





For Agency apply to 


GEORGE W. MURRAY, 
Supt. of Agents. 











| 256 Broadway, New York, N. Y. 














Build Your Own Business 
under our direct general agency contract 
Our Policies provide for: 

Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworth 
by corresponding with 
W. 8. WELD, Superintendent of Agencies 


Life Agents may be benefitted 














IN THE CENTER OF THE U. S. A. 














is located a big, vigorous, and growing 
institution of Life Insurance. 


Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $200,000,000 of insurance in force. 


Investigate for yourself. 


ssouri State Life Insurance Company 
M. E. SINGLETON, President 
St. Louis, Missouri 
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THE LATE JOHN H. STODDART 

The news that John H. Stoddart, for- 
ty five years of whose life were devoted 
to the New York Underwriters’ Agency, 
of which he was the head, being senior 
member of the firm of J. & A. H. Stod- 
dart, was a shock to hundreds of insur- 
ance men, some of whom knew that he 
had been in poor health for some 
months, but who had no idea that the 
end was so near. In his passing the 
insurance world loses one cf its finest 
enaracters. An upright man in every 
sense of the word, a lover of justice, 
he stood for all that was admirable in 
underwriting management. His sense 
of balance and his poise were charac- 
teristics which made his judgment in- 
valuable. Field men and agents knew 
that he was their friend; that they 
could come to him and get a square 
deal, and his advice was constantly 
sought by his managerial confreres. 
Just what the field men thought of him 
and of A. R. Stoddart was demonstrat- 
ed upon the fiftieth anniversary of the 
New York Underwriters’ Agency—in 
May, 1914—in this testimonial: 

The fiftieth anniversary of the birth 
of the New York Underwriters’ Agency 
affords a welcome opportunity for your 
field men to express the high esteem in 
which they hold you. 

Veteran and novice alike, we testify 
to unvarying justice and most generous 
consideration at your hands. 

Our work has been ligitened by the 
knowledge that, regardless of results, 
hunest endeavor would be recognized 
as such; that full credit would be given 
for such success as we might be able 
to achieve. 

We all appreciate fully the high plane 
upon which you desire that our busi- 
ness shall be conducted and count it a 
distinguished privilege to be associated 
with those in authority who never re- 
quire from us an avt involving, even 
remotely, a loss of self respect. 

We wish you much success, and much 
happiness, in this anniversary year and 
in the years to come, and to that end 
we pledge our best efforts. 

Mr. Stoddart passed through all the 
controversies which have raged in this 
country about underwriters’ agencies, 
always keeping his temper, noting at- 
tacks philosophically, and, when com- 
ment was necessary, it was made log- 
ically and in good spirit. He lived to 
see the New York Underwriters’ Agen- 
cy grow to an unassailable position, 
with more than 7,000 agents and fifty 
field men, all of whom were loyal to 


him and to the institution. He was the 
nephew of a great genius in insurance, 
Alexander Stoddart, who in 1864 estab- 
lished the unde wwrinees’ agency which 
later. became the New York Underwrit- 
ers’ Agency; who took the position that 
the business belongs to the local agent; 
and who was the father of many inno- 
vations in underwriting. When eigh- 
teen years of age John H. Stoddart en- 
tered the service of the New York Un- 
derwriters’ Agency as a clerk, and he 
quickly grew and developed under the 
tutelage of his uncle. In 1883 he was 


* made assistant general agent and in 


1895 junior partner. In 1907 he be- 
came senior partner. He devised the 
typewritten form of policy. 

Among the executives who attended 
the funeral were Richard M. Bissell, A. 
%. McIlwaine, George W. Babb, Frank 
Lock, Whitney Palache and Charles 
Chase. 


RATING BOARD’S WORK 





Some Subjects Taken Up By Manager 
Leon S. Senior in Annual Report 
This Week 





Manager Senior, of the Compensation 
Inspection Rating Board, presents a 
diversified report this year. Expenses 
of the Board increased 25 per cent but 
this is only % of one per cent of pre- 
reported in 1918. Risks in- 
13,755 and much other 
Senior 


miums 
spected number 
inspection work was done. Mr. 
says that with respect to excess cover 
for self insurers, it is the view of the 
Legal Committee that a policy providing 
excess cover for self insurers cannot 
be properly or legally issued in the 
State of New York because the carrier 
does not assume the entire obligation 
of the employer, and the policy does 
not conform with the provisions of Sec- 
tion 109 of the Insurance Law, giving 
the beneficiary recourse to the insurer 
in the event of the employer’s insolv- 
ency. 

As to the regulation of the hospital 
installation practice, the Committee has 
concluded that installation in industriai 
plants should be regarded as an 
ment of medical cost fully covered in 
the approved premium rates; that it is 
not discriminatory; that it is not feas- 
ible to establish an arbitrary distine- 
tion so as to draw a line between large 
and small risks; that the decision must 
in each case be left to the good judg- 
ment and discretion of the carrier and 
that while a rule permitting carriers to 
equip and maintain plant hospitals does 
introduce a form of competition, it is 
competition in service more or less akin 
to that which already exists in connec- 
tion with safety inspection work and 
also in connection with claim work. 

Manager Senior says the important 
change in the rules which has taken 
place recently and becomes effective 
for April expirations, will be of great 
help in securing better and quicker re- 
sults, if fully lived up to by the mem- 
bers of the Board. He refers to the 
change in the maximum period from 45 
to 42 months and in the minimum 
period, from 21 to 18 months, requiring 
the closing of experience data six 
months prior to renewal, and the filing 


of such data three months prior to re- 
newal, 


These are some of the features cov- 
ered in the manager’s report, which was 
presented at the annual meeting Thurs- 
day. 


ele- 








THE HUMAN SIDE OF INSURANCE 

















EVERARD STOKES 


Everard Stokes, who became United 
States manager of the Royal Exchange 
on January 1, after having been man- 
ager of the Royal Exchange in Cairo, 
and whose experience for a young mah 
has been truly remarkable, is sure to 
make friends among Americans by rea- 
son of great charm of manner and tact, 
coupled with a most interesting and 
modest personality. As is often the 
case with Englishmen who have had ex- 
perience in “foreign countries” Mr. 
Stokes has lived an eventful life in 
which many adventures thave come 
without seeking them. He began his 
business career as an apprentice in the 
Commercial Bank of Scotland, where 
his first errand was to obtain some snuff 
for the manager. This was in Edin- 
burgh, where he gradually picked up 
banking fundamentals and also spent 
some of his time at nights writing 
short stories for newspapers. In 19038 
he went to the Island of Malta for the 
Anglo-Egyptian Bank. His first insur- 
ance experience was in Egypt, where 
he was appointed insurance manager of 
the bank. He also managed the Bank 
of Port Said for some time. Among 
some of the most unusual experiences 
which Mr. Stokes had was when he 
was sent up country by the bank to 
look over the cotton situation, which 
threw him into contact with Bedouin 
tribes; in fact, he often visited parts 
of the country where there were no 
white people, and where he slept in 
tents among the tribesmen. At this 
time he learned Arabic and formed 
many friendships among the Bedouins. 
During the war Mr. Stokes had many 
adventures. Once he had to inspect an 
agency in Cyprus, but could not obtain 
a steam vessel permit to go there; so 
he went on a sailing vessel, dressed as 
a Turk, and lived in the steerage, the 
trip taking five days. He inspected the 
agency and came back on a warship. 
At another time, while in Malta, he was 
attacked by thieves who threw him into 
the harbor. He was also a witness of 
battles in Palestine. Quite recently Mr. 
Stokes made a trip through Spain. 
While in this country last year Mr. 
Stokes met a considerable number of 
insurance men, and he is soon to make 
a tour of the country visiting the Royal 
txchange agency force. 

a ca ae 


Forrest F. Dryden, president of The 
Prudential, recently received an_ in- 
quiry from one of the field farce as 
to the Company’s attitude toward the 
American Legion, and suggesting if 
this attitude were favorable he urge all 
former Prudential soldiers and sailors 
to join. He replied in part: “The 
Prudential is in thorough sympathy 


with the objects and aims of the Legion 
and has done all that it could where 
the opportunity has arisen to promote 
the interest of the organization. When- 
ever we have been consulted in the 
matter we have urged not only our own 
people but outsiders who are eligible 
to join the American Legion. It is not 
necessary for Prudential employes to 
obtain the Company’s consent to join 
the Legion. It has never been the prac- 
tise of The Prudential or its officers to 
cictate to its employes what organiza- 
tions they should join, it leaving such 
matters entirely to their loyalty to 
tieir country and to their conscience. 
When it was decided in New Jersey 
that the Legion would hold a conven- 
tion, The Prudential immediately of- 
fered its Assembly Room for their gath- 
ering-place, which offer was accepted, 
end the first meeting of the American 
Legion of New Jersey was held in the 
Assembly Room of The Prudential in 
Newark.” 
“* * 

Herman Badenhoop, Jr., manager EI- 
mira Claim division, Maryland Casualty, 
is a successful adjuster possessing the 
tact of a diplomat, the knowledge of a 
psychologist, a keen understanding of 
human nature, the persuasive skill of 
an attorney, the Scotch idea, of thrift, 
ability to discuss any subject, and a 
dozen or more other attributes. So says 
his Company. Herman Badenhoop, Jr., 
is qualified for the managership of the 
Klmira Claim Division. Educated in 
the Maryland Agricultural College and 
the Baltimore Law School, engaged for 
four years in the handling of real es- 
tate, coached in banking, employed for 
over 4 year in the legal and claim de- 
partment of a public service corpora- 
tion, he was ripe in experience when 
called to the service of the Maryland. 
Although on the downstairs side of 
thirty, he is demonstrating his fitness 
in the City along the Chemung. 

*_ * * 


P. Tecumseh Sherman. who has writ- 
ten much and to the point about com- 
pensation, mutuals and stock company 
competition, is a lawyer who has an 
cffice in William Street. Tall, lean and 
wearing his beard closely cropped he 
bears a striking resemblance to the 
picture on his wall of General William 
Tecumseh Sherman, which is natural 
in view of the fact that General Sher- 
man was his father. 

* ¢ & 


Gereral W. W. Atterbury, of Phila- 
deiphia, a trustee of the Penn Mutual 
Life, is proposed as a nominee for the 
presidency of the United States by 
Congressman Morin, or Pittsburgh, Pa., 
to meet the views of those who desire 
to place a practical man of affairs in 
charge of the Federal Government. In 
case the suggestion meets the approval 
of the American people, the personnel 
of the Penn Mutual’s advisory manage- 
ment will embrace the Chief Magistrate 
of the country as well as the Governor 
of Pennsylvania, William C. Sproul. 

- - ~ 

Frank J. Menig, who was with the 
National Surety, is now with the Hart- 
ford Accident & Indemnity as assist- 
ant superintendent in the surety de- 
partment. 


H. E. RYAN TAKES SPACE 

General Manager H. E. Ryan, of the 
National Council on Workmen’s Com- 
pensation Insurance, now with tem- 
porary offices at 165 Broadway, will 
soon move to 128 William Street, where 
he expects to remain for several months 
before going to permanent quarters Up- 
town. 





The Philadelphia Fire Underwriters’ 
- ‘sociation announces the appointment 

John J. H. Evans as superintendent 
ot the rating department. 
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Big Business Makes 
Profit Cover Valuable 


CANNOT AFFORD INTERRUPTION 





Special Form of Protection Which 
Appeals to Many Who Are Now 
Making Money Rapidly 
When business is good and profits ab- 
normally high, as they are now in many 
lines, it is possible to sell easily some 
of the lines of insurance which in nor- 
mal times are little heard of. Profit in- 
surance is one of these. It will indem- 
nify against loss of profits by reason of 
damage by fire on the premises, if the 
conduct of the business is wholly or 
partially prevented. Profit, it should be 
remembered, is the prime factor of all 
business. No capable business man neg- 
lects to carry insurance on his stock 
and buildings. In times like these when 
theaters, restaurants and many manu- 
facturers and retail stores are making 
more money than ever before in their 
experience, it can with all reasonable- 
ness be argued that it is as wise to 
insure the profits of a business as to 
insure the property itself, from which 

profit is derived. 

The form most commonly used is the 
percentage form, which follows the stock 
adjustment. This form should read 
that the loss would be a given percent- 
age of the value of the goods damaged, 
rather than the value of the merchan- 
dise insured. It requires some exper- 
ience to intelligently accept profit insur- 
ance, for some forms are so worded that 
while a stock might suffer only a 2 or 3 
per cent fire loss, the company would be 
obliged to pay 20 or 30 per cent profit 
loss. 

The other form used in profit insur- 
ance is the per diem form but it is gen- 
erally used only where a small stock of 
merchandise is carried. It is not ac- 
ceptable to most companies. To illus- 
trate why large concerns carry profit in- 
surance on the percentage plan, consider 
this supposed situation: 

A cloth firm is well stocked with piece 
goods and suffers a total loss by fire. 
The mill cannot fill any orders for sev- 
eral months and the firm must look 
to other mills to supply the goods to 
complete contracts. At the present time, 
when it is difficult to obtain goods, the 
other mills can make their own price. 
It is to guard against contingencies like 
these that percentage profit insurance 
is carried, so that a firm could receive 
its usual profit in spite of interruption 
of business by a disastrous fire. 

Lease Profits Insured 


It is also possible to insure profits of 
a lease. Consider any of the many 


conditions under which a lease may 
increase greatly in value. Should the 
building burn the lessee might be com- 
pelled to pay a sum twice as much as 
that involved when the lease was made. 
but a profit of lease policy for the dif- 
ference between the original and the 
present value of the lease would pro- 
tect his interest for each year the lease 
has to run. On the other hand the 
lessee may have leased the building and 
sublet it at a large profit, in which 
event he has there an insurable interest 
which he would be wise to protect. 
Profit insurance is one of several 
special forms of insurance that are popu- 
lar at this time. Recently The Eastern 
Underwriter described legal liability in- 
surance, which is sold largely to trans- 
portation companies and firms. 





ELECT J. M. DONALD PRESIDENT 





Western New York Field Club Headed 
By Special Agent of Great 
American 
The regular annual meeting of the 
Western New York Field Club, held 
at, the Powers Hotel, Rochester, N. Y. 
on Wednesday, December 3ist, 1919, 
was attended by a large number of its 
members. H. §S. Visscher, the retiring 
president, presided in his usual able 
manner, and, after the reading of com- 
munications from absent members, ex- 
pressing their regret at not being able 
to be present, the following officers 

were elected for the ensuing year: 
President, J. M. Donald, Great Amer- 
ican; Vice-president, W. E. Boyd, Jr., 
National; Secretary and Treasurer, F. 
I’. Stukhart, Phoenix, of London. 
This is the new executive committee: 
Chairman, W. C. Roach, Aetna; J. W. 
Wood, New Hampshire; W. F. Patton, 
Automobile; R. J. Francisco, N. B. & 
M.; Neal C. Rowland, Michigan F. & M. 


B. C. CHITTENDEN RESIGNS 








Returns to Crum & Forster; For Four 
Years Special for Phoenix and 
Later Connecticut 

B. C. Chittenden, special agent of the 
Connecticut, and one of the most popu- 
lar field men up-state, has resigned, 
effective February 1. He returns to 
Crum & Forster. It was just four years 
ago that he resigned from Crum & 
lorster to take up his duties with the 
Phoenix of Hartford in Eastern New 
York, being later transferred to West- 
ern New York for the Connecticut. 








E. R. KENNEDY ILL 
KF. R. Kennedy, of Weed & Kennedy, 
veteran underwriter and broker, is very 
ill at his home in Brooklyn. 








THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELEY, President 
CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5,38 2,334.00 


SURPLUS TO POLIC YHOLDERS 


$3,833,866.73 


LINES WRITTEN 





FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AITNA CASUALTY & SURETY CO. 

















1841 


Hsurance (0. 


OF NEW HAVEN. CONNECTICUT. 
RIOT and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 
FIRE—THEFT—COLLISION—PROPERTY DAMAGE 




















NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 











LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 


New Jersey Insurance Co. of Newark 
ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 


BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Co. 
United British Ins. Co., Lé#d. of London 
New Jersey Ins. Co. of New Jersey 


Detroit F. & M. Ins. Co, of Mich. 
Employers’ Lia. Assce. Corp. of London 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6871-6872 
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Aetna Developing 
Transportation Line 


HAS TRUCK CONTENTS FLOATER 








Inland and Coastwise Transportation 
Policy is Another Form Being 
Developed By Company 





When Edward J. Perrin, Jr., was 
transferred from New York to the 
home office of the Automobile Insur- 
ance Company of Hartford, as manager 
of the inland marine and transporta- 
tion department, the Company had well 
developed plans for the extension of 
these lines. 

The Aetna Life, of which the Auto- 
mobile of Hartford is an affiliated com- 
pany, announces to agents and brokers 
a number of new forms of protection 














EDWARD J. PERRIN, JR. 


for which demand has developed. 
also the Company's purpose to simplify 


It is 


and standardize ‘he inland and ttrans- 


portation lines. 

Among the new forms of cover which 
the Aetna is placing on the market are 
Motor Truck Contents Floaters, to meet 
a growing and insistent demand. This 
policy covers contents of automobile 
trucks against the perils of fire, self- 
ignition, lightning, cyclone, tornado, 
flood, collision, overturn and collapse of 
bridges. 

The Company’s Inland and Coastwise 
Transportation Floater covers property 
while in the custody of railroads, ex- 
press companies, licensed public car- 
riers and United States coastwise and 
inland steamers, against the perils of 
fire, lightning, cyclone, tornado, flood, 
and the perils of transportation and 
navigation. Combinations of these 
covers are obtainable depending upon 
the particular requirements of individ- 
ual risks and the cover of Riot, Strike, 
Civil Commotion and Explosion may 
also be added. 

The Automobile Insurance Company 
has also taken steps to broaden and de- 
velop the field for other lines in its in- 
land marine department such as Sales- 
men’s Floaters, Registered Mail, Parcel 
Post, Personal Effects Floaters and 
Tourist Baggage. 





LEAGUE GIVES PINS 

The Insurance baseball league has 
presented all players who played at 
least eleven games with handsome scarf 
pins of different designs. The man- 
agers of the teams also received them 
—— of whether they played or 
not. 


PEOPLES ENTERING NEW YORK 





Company from Frederick, Maryland, 
Will Be Represented by Newman 
& MacBain 





Authority to write in New York has 
been granted the Peoples Fire Insur- 
ance Company, Frederick, Md. The 
Company has $200,000 capital and about 
$100,000 surplus. Newman & MacBain 
will represent it in New York. 

This Company was organized in 1907 


and its 1918 statement showed over 
$2,000,000 assets and net surplus of 
$47,000. Its authorized capital is $1,- 


The management of the Com- 


000,000. 
It has made 


pany is regarded as good. 
an underwriting profit for several 
years and enjoys a good loss-paying 
record. Heretofore, the Company has 
operated only in Maryland. 





VATS 100 YEARS OLD 

In view of the rather numerous tan- 
nery losses of late, a prominent under- 
writer was asked why the underwriters 
generally figured on at least 50 per cent 
salvage. He replied as follows: 

“At least 60 per cent of a tannery 
stock is always in the vats and this is 
practically all saved. The vats are of 
peculiar construction, being of wood and 
hardly ever nailed together. A sort of 
dove-tail arrangement is used to keep 
them together and as the liquid swells 
the wood the joints become tighter and 
more waterproof. Many of the plants in 
Pennsylvania have vats that are said to 
be a hundred or more years old, and it 
is said that there are some on the other 
side that nobody knows how old they 
are. In the vats with the water and 
the hides is put a certain bark, which 
seems to have remarkable preserving 
qualities, and makes the vats almost im- 
pervious to fire damage. These vats are 
generally about six feet high and are 
filled with hides to within about four 
inches from the top, which makes them 
safe from fire.” 


THEFT IN CARRIER’S HANDS 

The New York Appellate Division 
holds, Krohnberg v. Federal Ins, Co., 171 
N. Y. Supp. 169, that insurance against 
“losses caused by * * * flood, theft, de- 
railment * * * from the time the prop- 
erty insured passes into the custody of 
any common carrier * * * until delivered 
by carrier to destination,” only applies 
to thefts when the property is in the 
hands of the carrier, and not while in 
the insured’s wagon put for the night, 
on account of a freight office being 




















SCHAEFER & SHEVLI 


GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 


100 William Street 


New York, N. Y. 


Phones John 1167, 1168 














NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE INSURANCE CO, OF PITTSBURGH, PA; 
ALLEMANNIA FIRE INSURANCE CO. OF PITTSBURGH, PA. 
CAPITAL FIRE INSURANCE CO, OF CONCORD, N.H., 


GEORGIA HOME INSURANCE CO, OF COLUMBUS, GA, 
UNITED AMERICAN INSURANCE CO, OF PITTSBURGH, PA, 


PERCY B, DUTTON, Manager, ROCHESTER 








A. H. TRIMBLE, Prest. 


Capital $400,000.00 


* es 
The Superior Fire Insurance Co. 
PITTSBURGH 
Incorporated 1871 
EDWARD HEER, Sec’y and Treas. 
Why not make room in your agency for a conservatively managed, 
medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for nearly half a century? 


Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 











HERBERT BUXTON 
92 WILLIAM ST., N. Y. CITY 
JOHN 3484 


Issues the Most Attractive Automobile Policyin a Non-Conference 
Company 








Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 





Room with de- 
tached bath $1.50 
and $2.00 


Private bath $2.50 
and $3.00 











THE HANOVER 


FIRE INSURANCE COMPANY 
Incorporated 1882 


The real strength of an insurance com- 
Dany is in the conservatism of its man- 
agement, and the management of THE 
HAN is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 


E. S. JAR 
WILLIAM Honnison, Asst. Sec’y 
HOME OFFICE 


























closed, in a stable operated by a cor- 
poration hiring out trucks, lorries, etec., BREVOORT Hotel Hanover Bldg., 34 Pine St. 
and having no public truckman’s li- Insurance Headquarters NEW YORK 
cense. MADISON ST.—East of LaSalle - 
OWIE & CAIN, Inc., 7 
Kelly & Fuller will represent the new cawennen by eros — Sewepetiinn Bienen Agents 
Victory Fire in Metropolitan District u ’ , ay er. 95 WILLIAM STREET, NEW YORK 
and Brooklyn. ; 
PHIiLADBDELCPA ! A 
ADEQUATE [ SATISFACTION 
PaciLities | CLARENCE A. KROUSE & Co. | SATISFACTION 
LOCAL AND GENERAL AGENTS 
ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. ALL LINES 








PENNSYLVANIA NEW JERSEY 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 


Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico Home Office: 68 William Street 
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Jarvis Salvage 
Distribution Made 


WILL REACH’ ABOUT $100,000 





Total Insurance on Warehouses, $4,- 
550,000; Sound Value, $2,604,000; 
Uninsured Claims, $166,000 





The loss committee of the New York 
Board of Fire Underwriters has report- 
ed to companies that the net salvage 
on the Jarvis Warehouse loss, Jersey 
City, will be about $100,000. 

This was one of the most complicated 
losses in territory adjacent to New York 
as no fewer than two hundred and ten 
claims were filed with the companies. 
The fire occurred in March, 1918, start- 
ing in a frame warehouse and com- 
municating to warehouses of brick con- 
struction, one of them six stories high. 
Property was also destroyed which was 
on the ground but not in buildings. 
The values covered a tremendous va- 
riety of products, ranging from tobacco 
and paper to wax, wire rods and nails. 

The total insurance was $4,550,000; 
sound value, $2,604,000. Loss to com- 
panies, $2,027,000. The salvage was ob- 
tained on a sound value of $1,169,000, 
the balance of the total sound value of 
$2,604,000 being entirely destroyed. 
There were uninsured claims of $166,- 
000, which will share in a pro-rata sal- 
vage distribution. 





CLINTON J. AYRES IN TOWN 


Clinton J. (“Adirondack”) Ayres, who 
conducts a general insurance agency at 
Saranac Lake, N. Y., succeeding Ed- 
ward R. Young, was in New York City 
this week. No man is more widely 
known in the Adirondack region among 
insurance company officers, managers, 
special agents and brokers than Mr. 
Ayres. Many are the fishing trips on 
which he has accompanied insurance 
men through the lakes of that famous 
summering section. 





KELTON TO BE SPECIAL 


Robert S. Kelton, formerly a rating 
inspector of the Underwriters’ Associa- 
tion of New York State, has become a 
special agent for the Fidelity-Phenix. 
Mr. Kelton has been with the associa- 
tion for about three years atter being 
with Rose & Kiernan, Inc., of Albany, 
N. Y., for eight. He is a member of 
the Albany Field Club and is well 
known to many of the New York spe- 
cial agents. 





ENTERED FOR RE-INSURANCE 

The National Reserve Insurance 
Company of Illinois, Dubuque, Iowa, 
which was recently licensed to operate 
in New York, does not intend to open 
for direct business at this time. The 
obtaining of a New York license was 
a precautionary measure in behalf of 
those direct writing companies from 
vbhom the National Reserve has ac- 
cepted excess lines under re-insurance 
arrangements. 





FEW RIOT LOSSES 


In the past few months there has 
been a noticeable decrease in the losses 
under strike and riot policies. It is ex- 
pected that action will scon be taken 
by the companies to adjust rates and 


rules to conform to the changed con- 
ditions, 





EASTERN DEPARTMENT OPENED 
The Capital Fire, California, has 
opened an eastern department at 91 


William Street, New York, with J. A. 
Mets, Jr., in charge. 





HOBOKEN APPOINTMENT 
‘ ave S. James & Co. have appointed 
ulus Kislak agent for the Urbaine to 


cover the territory of Hoboken and 
Vicinity, 


MANY SPECIAL SESSIONS 


It looks as though special legislative 
sessions would be quite plenty this 
year. It is really an “off year” for 
legislation, but Kansas opened a special 
session January 5 to consider amend- 
ments to the compensation law; Oregon 
will start a special session January 13; 
Arkansas January 26 and Colorado will 
also have one. The list of opening 
dates for regular sessions follows: 
Georgia, June 27; Kentucky, January 6; 
Louisiana, May 10; Maryland, January 
7; Massachusetts, January 7; Missis- 
sippi, no date; New Jersey, January 13; 
New York, January 7; Rhode Island, 
January 6; South Carolina, January 13; 
Virginia, January 9. 





LEFFSON IN ACCIDENT 

J. L. Leffson, assistant secretary of 
the Merchants, has gene on a short 
business trip through the Middle West. 
Just before leaving, while driving his 
automobile along Fourth Street, it was 
hit by a south bound auto on Broad- 
way. Both cars were damaged, and the 
car that hit his bounced off and ran 
into a building on Broadway. Fortu- 
nately no one was injured. 





National Liberty 


INSURANCE COMPANY 
OF AMERICA ., 
NEW YORK 


Incorporated Under the Laws of the 
State of New York in 1859 
















Statement, January 1, 1919 
Cash Capital ........$1,000,000.00 
No .iwssenece ue - 9,609,646.00 
Liabilities, including 

CORRE ccccccccccese THESIS 
Net Surplus ........ 2,895,417.89 
Surplus to Policy 

Holders ........... 3,395,417.89 

HEAD OFFICE 
@ WILLIAM STREET, NEW YORE 














Great American 
Iusurance Company 


New Pork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
@TATEMENT JANUARY 1, 1919 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


15,231,512.92 


NET SURPLUS 


10,6 19,509.09 
30,851,022.01° 


*Includes $134,574.96 Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3lst, 1918 


United States Government Liberty Loan bonds owned 
by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 


Home Office, One Liberty Street 
New York City 


Western Department 
WALTER H, SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Hl. 

Boston Office 


ROGERS & HOWES, Managers 
| 4 Liberty Square, Boston, Mass. 


Pacific Department 
GEORGE H. TYSON, Gen'l Agent 
210 Sansome Street 
San Francisco, California 
Marine Department 


WM. H. McGEE & CO., Gen’! Aats. 
15 William Street, New York City 
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F. H. HAWLEY, Pres. 
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LE ROY, OHO. gf 


ORGANIZED 1848 W. E. HAINES, Secy. 


Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 
Pennsylvania, New Jersey and New York 
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FRED. S. JAMES 


1819 


Paris 


CHICAGO 





General Fire Assurance Co. 


Carroll L. DeWitt 


GEO. W. BLOSSOM WM. A. BLODGETT 


FRED S. JAMES & CO. 


UNITED STATES MANAGERS 


1838 
Urbaine Fire Insurance Co. 


Paris 
1807 


Eagle. Star & British Dominions Ins. Co. 


London 


AGENCY SUPERINTENDENTS 
P. A. Cosgrove 
123 William Street 


NEW YORK SAN FRANCISCO 
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Associations Agree’ 
Not to Conflict 


STATE 





ORGANIZATIONS IN THIS 





Scope and Membership of Insurance 
Agents’ Association and of 
Insurance Federation 





In order that there may be no con- 
flict in their scope President Chandler, 
of the Insurance Federation of New 
York, and President Bruns, of the ag- 
ents’ association, have drawn up a 
platform of the purposes of each or- 
ganization. The statement follows: 

Purpose 
Agents’ Association: 

To protect the interests of fire and 
casualty stock insurance agents. To 
consider business problems of fire and 
casualty insurance agents as they pri- 
marily affect good practices of the busi- 
ness. To co-operate between fire and 
casualty companies for education in 
theory in selling of fire and casualty 
policies; agents and brokers’ qualifica- 
tion laws, fair competition; service to 
the public by offering trained abilities 
as conservationists of life and property. 
The Federation: 

To bring about a better understand- 
ing of the business of insurance by the 
general public, to support legislation 
designed to safeguard and promote the 
interests of the public, which is vitally 
concerned, and to oppose state or na- 
tion becoming an underwriter of in- 
surance hazards of any description. 

Membership 
Association: 

Local representatives of fire and 
casualty insurance companies who act 
as selling agents for their principals. 
The Federation: 

The Insurance Federation is an or- 
ganization composed of company offl- 
cials, agents, brokers and others rep- 
resenting all branches of insurance— 
fire, life, casualty and all systems— 
stock, mutual, fraternal—and the buy- 
ers of insurance as well, who are not in 
favor of the State transacting the busi- 
ness of insurance. 

General as to Both 

The Federation by its union of all 
forces concentrating on one object ac- 
complishes work impossible by a strict- 
ly agents’ body—the agents’ association 
dealing with all matters of interest to 
their members does work no other 
body can accomplish. 

There is a logical and vital need for 
both of the above organizations 
agents for their own business. 

Stability must belong to both. 


Agents’ 


PRESSING IRON FIRES 


CAUSE HEAVY LOSSES 

(Continued from page 1) 
Two irons, each supplied with 
indicating switches, separable plugs 
and pilot lights. Appearance indicates 
that iroa on a stand had been shoved 
along bench until it was in contact with 
inflammable dress goods. Loss, $10,000. 

6. Used in bedroom of apartment 
house. In service all night long, as an 
effort was made by tenant.to locate a 
strange odor when tenant went to bed. 
Following morning upon opening door 
of bedroom a small flame was noticed 
on tte ironing board and the person 
finding this left all doors open to the 
street and the flame followed to street 
hallway. Loss, $3,457. 

Two Heavy Ones 

7. Used in a loft building. Sé¢veral 
eprinkler heads operated. Eight irons 
provided with indicating switches, sep- 
arable plugs and pilot lights. Iron 
clearly not on stand. Loss, $30,000 

8. Used in a loft building. Four 
irons, each provided with indicating 
switch, separable plugs and pilot lights. 
Four sprinkler heads operated. Position 


hours. 


of iron could not be determined. Loss, 
$40,500. 

9. Used in a dressmaking establish- 
ment. Current supply from existing 
socket and position of iron could not be 
determined. Loss, $5,960. 





NORTHWESTERN NATIONAL ACTS 

The withdrawal of the Northwestern 
National, of Milwaukee, from the writ- 
ing of. further marine risks was not re- 
ceived with great surprise among un- 
derwriters, and bears out the state- 
ment that the present condition of the 
market, with respect to rates in par- 
ticular, is not profitable for many com- 
panies. Forcing companies to close out 
their marine accounts, however, is not 
going to benefit the American market, 
as many believe will happen. The 
report that the market is overcrowded 
with competing organizations cannot 
be said to be wholly the truth, when 
one finds such a large proportion of the 
business being placed abroad. Foreign 
companies are continually applying for 
admittance to this country, and some 
are deterred only by the fact that they 
consider the state requirements too 
stringent, and not because they fail to 
see future profits. More American 
capital is needed for the American ma- 
rine insurance business, but this will 
not be forthcoming so long as some of 
the current practices and ideas are 
adhered to. 





JOIN RAILROAD SYNDICATE 

The service of the Railroad Insurance 
Syndicate is to be broadened and its 
writing power increased. In future it 
will be under the guidance of a man. 
ager, a secretary and an advisory com- 
mittee. The three Evans’ companies 
heve joined. 

MARINE CLUB MEETING 

S. D. McComb, head of the Marine 
Office of America, will address the 
members of the Marine Insurance Club 
at the January monthly meeting which 
will be held Monday evening, January 
12, at the Waldorf-Astoria. He will 
talk on the subject of marine insurance 
forms and their conditions. 


TO INCREASE CAPITAL 

At a meeting of the Underwriters’ 
Map Association last Wednesday, it 
was unanimously decided to increase 
the capital of the association from 
$100,000 to $250,000. From now on the 
association will also print sheet maps 
in addition to the card maps which it 





has issued. The Underwriters’ Map 
Association has its own lithographic 
plant. 

LICENSED IN IOWA 


The Automotive Insurance Company, 
Mason City, Ia., has been licensed by 
the Iowa Department. 





The employes of the Fireman’s Fund 
Insurance Company were allowed an 
extra month’s salary for December, 
making the second during 1919. 








Established 1862 


STATES 
HORATIO N. KELSEY, Manager 
206 Broadway, New York, N. Y. 


UNITED BRANCH 











“The Leading FIRE INSURANCE Co. of America” 


L819 


WM. B. CLARK, President 


One Hundred Years of Service 





Losses Paid over $174,000,000 








SEE 


€ 


ECE ECEEEEE 


2 
~ 
<= 





Tre: 
Tee 


FHEEEKEE ECE 


GSLOOESERTTESES 


x*x* *nx* =" 


as vt ~* 

+. * 

ee | 
~ 


= ty 


toed 
beeEees 





NATIONALUNION 


Fire Insurance Co 


Obviously business relations are but temporary when other than 
pleasant and satisfactory. 

Promises had something to do in inducing Five Thousand men to 
sell NATIONAL UNION Insurance. But promises alone would never 
have retained their services. 

Working with the NATIONAL UNION enthusiastically---loyally---the 
retention of these Agents bespeaks falthful performance on our part. 
It reflects satisfaction---service---good will. 

Agents interested in additional capacity with service of excep- 
tional merit will do well to investigate the excellent facilities and 
good treatment accorded by the NATIONAL UNION, which has proved 
its desire to serve faithfully and well. 

With nothing to lose and something to gain, WHY delay? 
CASH CAPITAL, $1,000,000. 


SURPLUS, $959,552. ASSETS, $5,524,294. 
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WEMPLE & COMPANY, Inc. 





FIRE 
RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


15 William Street 


New York New York 
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Non-Boarders Get 
Hearing in Albany 


DO NOT WANT TO FILE RATES 


Compliance With Department Demands 
Made Last November Might 
Embarrass Companies 


Representatives of non-board com- 
panies were given a hearing in Albany 
January 5, at which to present their 
objections to the Department circular 
ot November 1, which called upon ali 
fire carriers to give detailed informa- 
tion as to rates used. These agents 
wished the Department requirements 
withdrawn, but this has not been com- 
plied with. The non-board men did re- 
ceive an assurance from tthe Depart- 
ment that if they make application for 
an extension of time in which to file 
the information asked by the Denpart- 
ment, such extension will be granted 
their companies. 


Naturally the non-board agents do not 
wish to lose the advantage they now 
have in cutting rates where they may 
deem it necessary to get business in 
competition with board companies. To 
comply with the terms of the Depart- 
ment circular of November 1 would, the 
non-board men fear, place their com- 
panies in a position in which they 
might be successfully adjudged viola- 
tors of the anti-discrimination law. 

The non-board agents fear that by 
complying with the Department’s de- 
mands for rate information, their com- 
panies might deem it advisable to join 
ull the various rate-making bodies, thus 
taking refuge from charges of law vio- 
lation. In such event the agents would 
lose the competitive advantage they 
now enjoy. On the other hand, the non- 
boarders might decide to get out of 
such rate-making bodies as they are 
now in, in which event the demarcation 
between boarders and _  non-boarders 
would be clearly detined. ‘This would 
have the effect of making fish or fowl 
of the non-board companies and have 
them adopt a definite policy on rates 
which would be consistent and uniform, 
and a system which would not be, as 
at present, operative in one locality and 
not in another. 


The Department circular of Novem- 
ber 1, referred to above, reads: 

Pursuant to the provisions of sec- 
tion 141 and of section 44 of the Insur- 
ance Law, your company is required to 
file with this Department not later than 
December 1, 1919, the following infor- 
mation relative to risks in the State of 
New York: 

Table of classifications adopted by 
your company affecting the rating or 
grouping of risks. Table of minimum 
annual and term rates used by your 
company. All schedules and tables em- 
ployed by your company in rating risks 
at other than minimum rates. Rules 
adopted by your company for applying 
minimum rates. Rules and methods 
adopted by your company in arriving at 
other than minimum rates, together 
with all schedule charges or credits 
including basis rates, terms, conditions, 
standards, and all other elements and 
factors forming the basis for computing 
such rates. All forms, riders and en- 
dorsements used by your company in 
this State in connection with the above. 
List of all distinctive titles, other than 
the corporate name, under which your 
company issues policies in this State 
in conjunction with other companies, 
f!ving names of such other companies. 
List of all distinctive agencies (so- 
called Underwriters’ Agencies) not in- 
cluded in the above, through which 
your company issues policies. If any of 
the tables, rules, schedules, rates or 
conditions, etc., adopted or employed by 
your company and filed in compliance 
with the above requirements differ from 
the tables, rules, schedules, rates, etc., 


followed or used in connection with 
policies issued by your company under 
distinctive titles or through any Un- 
derwriters’ Agency, furnish full par- 
ticuluars regarding such differences. 

Your company is further required to 
file with this Department all subsequent 
changes affecting any of the matters 
above referred to with date when such 
changes become effective. 





CANCELLATION LITIGATION 
Partial Loss After Policies Were Re- 
turned by Assured, and Before 
They Reached Companies 





Two of the large companies have gone 
to court to contest the action of a 
manufacturer in Massachusetts whbd 
sent two of his policies to his agent to 
be cancelled, as he was carrying more 
insurance than necessary. Before the 
policies reached the agent a large par- 
tial loss occurred. The two companies 
whose policies had been sent to the 
agent, but not received, took the stand 
that the policies were not cancelled. 
Two other companies on the risk 
claimed that they were not liable. The 
first mentioned companies insisted on 
contribution, and the proof of loss was 
made out that way. 

The cancellation clause in the stand- 
ard Massachusetts policy is the same as 
the New York Standard with the ex- 
ception of one word. The Massachu- 
setts clause reads: “This policy may 
be cancelled at any time at the request 
of the assured.” The New York policy 
uses the word “shall,” instead of “may.” 
To all intents and purposes the clauses 
are synonymous. 

The New York Court of Appeals 
passed upon this question in the case 
of the Crown Point Iron Company vs. 
Aetna Insurance Co. some years ago, 
the court deciding that in order to ef- 
fect cancellation the policy must be re- 
ceived by either the agent or the com- 
pany. In this case it was held that 
the Aetna policy was cancelled upon 
receipt and the return premium ran 
from then. The policies of the other 
companies that had not been received 
were not cancelled at the time the loss 
occurred. <A _ well-known adjuster of 
New York says that the court’s cpinion 
in this case is sound, and it is expected 
that a similar decision will be found 
in this case. 





SOLD TO HARE & CHASE 


The five-story brick building in Phila- 
delphia, at the southwest corner of 
Third and Walnut streets, formerly 
owned and occupied as the home office 
by the Union Casualty Insurance Com- 
pany, has been sold by Insurance Com- 
missioner Thomas B. Donaldson, in 
liquidating the affairs of the defunct 
corporation, to Hare & Chase, one of 
Philadelphia’s lonz established and 
principal general insurance-agencies and 
brokerage offices. After extensive alter- 
ations and installing of modern facili- 
ties Hare & Chase will utilize the en- 
tire structure as offices. The assessed 
vaiue of the property is $75,000. The 
premises 309 and 311 Walnut Street, 
occupied for many years by Hare & 
Chase, have been leased to the Lehigh 
Valley Railroad Company. 





THE GREAT LAKES COMPANY 

The increase in capital stock of the 
Great Lakes Insurance Company of Chi- 
cago has been approved by the Illinois 
insurance department after an examina- 
tion of the company. This gives the 
Great Lakes a paid-in capital of $400,- 
000 and net surplus of approximately 
$360,000, which will be paid before the 
books are closed for the year and added 
to its surplus. 

The company is now operating in IIli- 
nois, New York, Massachusetts, Penn- 
sylvania and California, and is prepar- 
ing to enter Indiana, Michigan, Ohio, 
Wisconsin, Connecticut and New Jersey 
in the near future. 











INCORPORATED 1720 


Royal Exchange Assurance 


LONDON, ENGLAND 
RICHARD D. HARVEY 


United States Manager 


United States Branch 
92 William Street, New York 











Firemen’s Insurance Co., Newark, N. J. 


January 1, 1919 
SL ee 
Net Surplus ......................-$2,246,144.00 
SURPLUS TO POLICYHOLDERS. $3,496,144.00 


DANIEL H. DUNHAM, President 
JOHN KAY, Vice-President and Treasurer A. H. HASSINGER, Secretary 
NEAL BASSETT, Vice-President J. K. MELDRUM, Assistant Secretary 
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Greater Capacity for Local Agents 











Use our unlimited capacity and wide experience for placing additional lines 
of insurance beyond the capacity of admitted companies. 
Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN 


Insurance Exchange 


CHICAGO 
80 Maiden Lane 1615 California St. 114 Sansome St. 107 8. Fifth st. 
NEW YORE DENVER SAN FRANCISCO MINNEAPOLIS 
901 Ferd Bldg. 302 West Superior St. 263 St. James St. 23 Leadenhall St. 
DETROIT DULUTH MONTREAL LONDON 


The Best there is in Insurance Service 





— 








INSURANCE CO., LTD. 
THE YORKSHIRE 8 tic" Se.i83 
Established 1824 
FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION INSURANCE 
U. S. BRANCH, 8 Maiden Lane, New York. 

FRANK & DUBOIS, United States Managers. ERNEST B. BOYD, Underwriting Mgr. 
PRANK B. MARTIN, Asst. Manager. HARRY F. WANVIG, Branch Secretary. 
Assets, $2,144,572.69 Surplus, $1,023,469.75 
REPARTMENT MANAGERS: 

Willard S. Brown & Co, ....... New York, N. Y. 
McClure Kelly ..ccccccccceccvccces San Francisco, Cal, 
larry R. Bush ,..... .» Greensboro, N. C. 

.Dargan & Turner , «eee Atlanta, Ga. 
James B. ROOS cecccvccvccsceccccced lew Orleans, La. 


METROPOLITAN nesses 

PACIFIC COAST .,...... 

CAROLINA-VIRGINIA 
UTHEASTERN 






_ 











JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET | FIRST | 80 MAIDEN LANE 
Phone Market 636 SERVICE Phone John 45600 











95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 


F. M. GUND, Mgr. Western Dept. 


CRUM & FORSTER 


GENERAL AGENTS 
NEW YORK CITY 


The North River Ins. Co., N. Y. 
United States Underwriters’ Policy, N. Y. 
Union Fire Ins. Co., Buffalo, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


Freeport, Illinois San Francisco, California 
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Plenty Work Ahead 
For Auto Bureaus 


UNREST IS ABROAD 





SPIRIT OF 





Likely to Continue Until New Rates 
and Present Commission Situation 
is Settled 
Everything points to the liveliest kind 
of a year coming for the automobile un- 
derwriting organizations. Numerous 
rate changes in the casualty lines are 
forecast, most of them upward. They 
will also come at atime when the busi- 
ness is becoming brisk and will there- 
fore be unwelcome in the agency and 

brokerage offices. 

in the fire field the theft situation 
has failed to develop the improvement 
hoped for and there is much 4issutis- 
faction over loss ratios in spite of the 
much higher rates in many territories. 
The entire fire and theft rating subject 
is to undergo radical change from the 
list price basis, which, after a transitory 
period, is hoped will bring better con- 
ditions in the business. Some men are 
talkirig of higher theft rates if they are 
going to be allowed to make any money 
out of the fire and theft cover. The 
assured meanwhile too often thinks he 
is being robbed. A statement by the 
New York Police Department that in a 
given time it recovered fifty per cent 
of stolen cars, is looked upon in insur- 
ance circles as a fiction. Then too, 
there is an undercurrent of dissatisfac- 
tion with some of the detective bureaus 
by those who believe that they are not 
fully justifying their existence. 

Commissicns Unsettled 


All these things will keep the already 
heavily burdened bureaus and _ con- 
ferences going at top speed. But, in 
addition, there is the commission situa- 
tion which, while not exactly sizzling, 
is at least simmering and insists in 
breaking out in a new place with quite 
consistent frequency. No longer are 
the accusations of rule 
fined to the outsiders; there are alto- 
gether too many reports of irreguluari- 
ties directed to those who have been 
regarded as pillars in the underwriting 
temple. 

Living Up to Code 

One company, like a particular rail- 
road, can make money under certain 
fixed rules by which another one would 
$$$ a 3 

GRINNELL ANNOUNCEMENT 

Beginning January First, Nineteen 
Hundred and Twenty, the contracting 
and sales business carried on since 
1892 by the General Fire Extinguisher 
Company will be taken over by Grin- 
nell Company, Inc. 

The new Company will retain the 
Executive Engineering and Construc- 
tion Staffs of all the five sections of 
the business. 

First—Fire Protection. 

Second—Power Piping and Special- 
ties. 

Third—Heating. 

Fourth—Drying. 

‘ Fifth—Sales of Fittings, Pipe, Valves 
ite. 











E. J. HAYNES FUNERAL 
Presidents of the Newark insurance 
companies, officers of the Royal and 
Queen, many special agents and nearly 
all of the local agents of Newark at- 
tended the funeral services of Edgar 
J. Haynes, late president of the New- 

ark Fire on Friday of last week. 





HAVE MANY AUTOMOBILES 

Ohio automobile insurance men _ be- 
lieve that they have a particularly fine 
chance to write that line. They say 
that 50 per cent of the cars in the 
United States are within 500 miles of a 
central point in that state. They also 
say that 85 per cent of the cars are 
manufactured in Ohio, Michigan and 
Indiana. 


violations con- . 

















lose. ‘The difficulty is to find rules that 
companies will not only subscribe to 
but live up to and under which business 
can be produced. 

It is thought that recent experience 
with the commission situation has re- 
vealed the weak spot in the chain and 
that the present condition cannot be 
satistactorily settled owing to the wide 
difference in the way fire, marine and 
casualty companies operate and that 
they must all be brought together under 
one roof. 

It is because of this belief that the 
consolidation of all automobile lines in 
one bureau has again come to the front 
after lying dormant since last spring 
when it got considerable support from 
the fire interests. Now, at an informal 
meeting of the casualty and marine in- 
terests it was resolved: 

“That the commission situation, by 
reason of the differing methods of ac- 
quiring business used by the different 





ee 











classes of companies engaged in auto- 
mobile business, will only be solved by 
getting together all classes of com- 
panies so engaged in writing automobile 
insurance of every kind, and we, there- 
fore, recommend to the Naticnal Auto- 
mobile Underwriters’ Conference and 
the National Workmen’s Compensation 
Service Bureau that it is now timely 
for the special committees of these two 
organizations, appointed April, 1919, to 
meet with a view to prompt considera- 
tion of the desirability of effecting 
forthwith the jointure contemplated 
by the appointment of said committees; 
namely, a National Joint Casualty, Fire 
and Marine Automobile Insurance Asso- 
ciation.” 





Recent agency appointments for Phil- 
adelphia and vicinity are: Wm. S. Bry- 
son for the American Merchant Marine, 
and John W. Buckman, for the Capital 
Fire. 





FAMOUS for FAIR DEALING 
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With ample financial strength, backed by careful underwrit- 
ing methods that make it proof against conflagration, the 


FIDELITY-PHENIX 


offers furthermore 


to the American 


Agent and the American Assured its country-wide reputation 
for fair dealing in claim adjusting and loss paying. 


By rendering to the Assured a service satisfactory in all re- 
spects, the FIDELITY-PHENIX renders its best and most 


lasting service to the Agent. 


The American Agent’s best Company is the one that deals 
most fairly with himself and his clients. 


FIDELITY - PHENIX 


Fire Insurance Company of New York 


Cash Capital, $2,500,000 


HENRY EVANS, President 


HOME OFFICE: 


80 Maiden Lane, NEW YORK 


QANADIAN DEPT.: 
W. E. Baldwin, Manager 
17 St. John Street, 
MONTREAL 





PACIFIC COAST DEPT.: 
Cc. E. Allan, Secretary 
Insurance Exchange Bldg., 
SAN FRANCISCO 


WESTERN DEPT.: 
C. R. Street, Vice-Pres., 
137 S. La Salle St., 
CHICAGO 





Suburban Club 
Hears Arson Talk 


LEGAL PHASE OF DISCUSSION 


F. R. Morgaridge, of National Board 
of Fire Underwriters, Makes 
Address to Field Men 





At the regular monthly luncheon of 
the Suburban Field Club held last 
Monday, F. R. Morgaridge, of the arson 
bureau of the National Board, gave an 
interesting talk on what constitutes evi- 
dence of the crime of arson. He ex- 
plained the different statutes of the 
various states, and said that they are 
all based on the old English common 
law, which provides that burning an- 
other person’s property is the only 
cause for a charge of arson. Mr. Mor- 
garidge said that while some states 
still stick close to the old law, others, 
like New Jersey have made it a crime 
wilfully to destroy any property. In 
the states where the old law is in 
force, if a man rents or occupies a 
building, it is to all intents and pur- 


poses his, and if he _ intentionally 
burned it he would not be liable for 
arson. He said further that still other 


states had laws specifically providing 
for punishment in case an assured 
burns his home to defraud the insur- 
ance companies. 

In telling how the different organiza- 
tions were fighting arson, he said that 
the Fire Marshals’ Association has 
appointed a special committee to draft 
a model arson law which is to be pre- 
sented to the different state legisla- 
tures. 

The talk was instructive and excep- 
tionally interesting as Mr. Morgaridge 
related several.instances and examples 
of his work. He has been with the 
National Board for the past three 
years, having formerly been fire marshal 
of lllinois, and prior to that assistant 
fire marshal for the same state. 





WATCH FOR C. S. KREMER 





Hartford's Western Pennsylvania 
Special Gets Home Office Appoint- 
ment; Smoke & Cinders Dinner 





The Smoke & Cinders Club, of Pitts- 
burgh, composed of field men, had a 
farewell in honor of Charles S. Kremer, 
who leaves the Western Pennsylvania 
field to assume new duties at the Home 
Office. Farewell speeches were made 
by H. W. Chapman, of the Springfield; 
and A. Y. Findlay, of the Camden. 
Then H. O. Kline, of the Aetna, on be- 
half of the club, presented Mr. Kremer 
with a handsome watch. 

At the dinner on Monday night John 
W. Conroy, manager of the Pittsburgh 
otlice of the Automobile Underwriters’ 
Detective Bureau, told of the aims and 
accomplishments of the bureau, detail- 
ing the system and methods by which 
the co-operation of the public officials 
is sought and obtained. The following 
committee was appointed on conserva- 
tion work in conjunction with the Na- 
tional Board: A. K. Black, Jr., Phoenix, 
chairman; D. F. Conway, Superior Fire, 
secretary; J. Stewart Akers, Glens 
Falls; Hubert W. Chapman, Springfield; 
and Fred M. Bleuit, London & Lanca- 
shire. Edgar D. Elder, special of Home 
and Franklin, was elected a member. 





APPOINT MORIARTY 


M. E. Moriarty has been appointed 
assistant secretary of both the Ameri- 
can Eagle Fire and the Continental. 
He was placed in charge of the joint 
brokerage office of the two companies 
upon its recent establishment in Chi- 
cago. 





The Home Fire & Marine, San Fran- 
cisco, has re-insured the fire business 
of the Montana Fire. 
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1 AMERICANIZATION MOVEMENT a 
Talks to Business SSS 
Men in Pennsylvania National Board of Fire Underwriters THE LARGEST GENERAL INSURANCE COMPANY IN THE WORLD ' 
sania alee Sends Circulars to 65,000 . 
CLARKE DISCUSSES POLICY TS Ngee 
. The Public Relations Committee of 
Says Insured Should Understand His the National Board of Fire Underwrit- 
Contract and Have it Explained ers, which is doing splendid work, has 
By Agent mailed to 65,000 agents a strong state- 
ment endorsing the Americanization 
In an address before the Business ovement. Extracts from an address 
a A iati € Suseuchanna by President Buswell, of the National 
Men's — SS q *’ Board, have also been sent, while a 
Oakland and Lanesboro, Pa., George A. jyymber of insurance companies are 
Clarke, assistant secretary of the Home preaching the doctrine of Americaniza- ie ; 
Insurance Company, discussed these tion witn considerable eloquence and pe “V AS 
topics: force, both in advertising and in letters. 
What is a fire insurance contract? CONSIDERING CHANGE OF BASE COMMERCIAL UNION ASSURANCE CO. 
How are rates made? The executive committee of the In- Limited of London 
How can a property owner lower his surance Federation, State of New York, United States Head Office 
rates? met Wednesday and appointed a 55 John Street N Y 
Upon what percentage of value of special committee ito consider the ad- ee ew York City 
property should a person carry insur- penn og Ba —— aed poy nian ee 
ance in a city with a volunteer fire de- 4uarters from New Yror oO pany. 
partment? a Also the subject of changing the system MMT 
What is the 80 per cent clause? Why of collecting dues is being considered. 
should most of the policyholders of to- In view of the many insurance bills _ 
day increase their insurance in order to pected in the legislature this year the 
be fully protected under this clause? legislation committee is planning active ie 
‘ ‘dues per work. po a : = 
Why should premiums be _ paid ss : 
geen cng ee : SALAMANDRA, OF COPENHAGEN Capital: Head Office: 
nat GOSS The Poucy mean: The Salamandra of Petrograd, which illion Dolla : 
What should a merchant do on hav- was established in 1846, has been re- One Millio = -~— 40 Clinton St., NEWARK, N. J. 
ing a fire? established in Copenhagen under the C. P. STEWART. President J. B. GUTHRIE, Secretary 
In telling his auditors to understand title Reinsurance Company Salamandra om 'p " 
their policies Mr. Clarke said in part: Of Copenhagen. The capital is Kr. 4,- ARTHUR HOYT, Vice-Pres. __F. L. BROKAW, Treasurer 
“I cannot impress upon you too strong. {110,000 fully paid up. Mummery, Morse WESTERN DEPT: Insurance Exchange Bldg., Chicago, Ill., H. H. INGALLS, Mgrs 
EE a CC PACIFIC COAST DEPT.: 140 Sansome St., San Francisco, SEELEY and CO., Mer 
insurance policies and conferring with . — 3 
the local agent, who will at all times be MINNA 


ready to assist you and give you the best 
of advice. An insurance policy is one 
of the most important of all contracts, 
and should be drawn as carefully and 
understood as thoroughly as any other 
instrument where dollars and cents are 
involved. How many of you would ac- 
cept a deed to a piece of property with- 
out reading it and knowing for a fact 
that it properly transferred the title to 
the property in question? Not only is 
it necessary that the policy be properly 
drawn,—it is equally essential that the 
property owner should, know the stand- 
ing of the Company issuing it, and not 
sitaply accept a piece of paper because 
it is printed and folded in a certain 
manner. There is a wide difference be- 
tween insurance companies and the 
service they are prepared to render 
their policyholders through their local 
representatives. It is one thing to de- 
liver a contract of fire insurance under 
authority of the Insurance Department 
of a State; it is quite another to 
promptly and fully pay losses on ad- 
justment whether one building burns or 
a hundred.” 

During his talk Mr. Clarke made a 
strong plea for conservation. 





TORNADO DEMAND GROWS 


A growing demand for tornado insur- 
ance is -reported in the Province of 
Ontario, Canada. This Province has 
recently been swept by heavy wind- 
storms, which have caused the com- 
Panies numerous small claims. The 
demand is mostly from dwellings and 
farm houses, which classes have al- 
Ways been profitable to the companies 
for tornado insurance. The high winds 
have blown off many roofs and chim- 
neys, and caused other small claims, 
the average being between $100 and 
$200. The majority of these risks are 
of frame construction. All the com- 
panies operating in Canada are not 
licensed for tornado business and the 
ones that are expect even a larger de- 
mand for the business. 





John Kane, Jr., who has long been a 
familiar figure in the Insurance De- 
partment at 165 Broadway, is going to 
enter the insurance business in the 
office of Henry §S. Nadelweiss, broker, 
299 Broadway. 


WILL WRITE AUTOMOBILE COVER 

The Ohio Casualty, organizing at 
Hamilton, Ohio, is to be a stock com- 
pany and will go in strongly for full 
cover automobile lines. 





NORTHERN FIELD MEN HERE 

Field men of the Northern Assurance 
in territory from Maine to Texas were 
in New York this week. 





NEW ENGLAND AGENTS CHOSEN 

Simpson, Campbell & Co., Boston, has 
been appointed general agent for the 
California in New England. 





ASSISTANTS SELECTED 
The Travelers has appointed W. S. 
Warner, F. G. Conklin, H. J. Williams 
and H. W. MacConnell assistant man- 
agers, life and accident departments, 
with headquarters at 76 William Street, 
New York. 


Some of the automobile writing com- 
panies wish the Conference would set. 
a date for the use of the standard fire 
and theft form, so that they may know 
what to do about supplies. 

Loudon Swinton With de Rivera 

Loudon Swinton is now a member in 
the firm of Wm. J. de Rivera & Co., 
Inc., General Insurance Brokers at 80 
Maiden Lane, New York. He has with- 
drawn from the Association with T. B. 
M. Terhune & Co. 





Lester E. Cate has been appointed 
executive special agent of the Import- 
ers & Exporters. 





Charles Nohmuller, former placer for 
N. Joseph & Co., is now a placer with 
R. C. Rathbone & Son. 








Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 























AND CUBA 


E. F. FLINDELL 
INSURANCE 











1 LIBERTY STREET 


JERSEY CITY, N. J. 
Montgomery St. 
Tel. 216 Montgomery 


Telephone John 2612 


LOCAL OFFICES 


BROOKLYN, N. Y. 
153 Remsen St. 
Tel. 25044 Main 


NEW YORK 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 




















For Beck 


Gold Medal 
The gold medal which has been pre- 


sented to Sir Raymond Beck for his 
services to Lloyd’s and to the country 
is, as has already been mentioned, the 
first of its kind to be struck says 
Fairplay. The institution of this 
award dates back to 1903, when the 
committee decided to issue a medal 
suitable for the recognition of services 
to Lloyd’s in gold, silver and bronze. 
The obverse represents Neptune in his 
chariot, and the reverse is the same 
as that of Lloyd’s medal for meritorious 
service, the ribbon being blue and sil- 
ver. Up to the present the award of 
one silver medal is recorded, Sir Ray- 
mond’s gold one being the second of 
any kind to be struck. 





of Watertovon. 1%. 


E. J. PARMELEE, Syracuse, N. Y., 
F. F. BUELL, Troy, N. Y., Special 





age, Riot and Explosion In- 


E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEPT. 
JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agent 


GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 


Fire, Marine, Windstorm, 
Automobile, Sprinkler Leak- 


surance. 


N. Y. SUBURBAN & NO. N. J. 
Special Agent. NEW YORK STATE 





Agent........NEW YORK STATE 





BRITISH AMERICA 


ASSURANCE Co. 


Incorporated 1833 
Toronto, Canada 


Fire, Explosion—Riots, Civil 
Commotions and Strikes 
Statement, January 1, 1919 


ABOONS cccrecccecccccccesvccseoss $2,462, 182.24 
Liabilities ...cccccccccscccccecs 1,645,684.41 
Surplus in United States...... 816,497.83 
Total losses paid in United 

States from 1874 to YWi8, 

ImCIMSIVE cocccceseccccoceseses $26,197 ©S2. 


W. B. MEIKLE, Pres. & Gen. Mgr. 











“STRONG AS THE STRONGEST”’ 


The Northern Assurance Go, 


(LTD., OF LONDON) 
Organized 18% 

Entered United States 1876 
Losses Paid - - - $109,900.000 
Losses Paid in OS $40.900.000 

Fastern and Southern Pepartr ents 
55 JOUN STREET 
NEW YORE CITY 
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| MARINE DEPARTMENT | | Automobile Insurance | 




















New Building of 
Merchants & Shippers 











The Merchants & Shippers Insurance 
Company has recently purchased the 
property at Nos. 14-16 South William 
Street, with a frontage of 43 feet and 
vpon the expiration of the leases of 
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tie present tenants, in the early Spring, 
it is the intention of the Company to 
erect a handsome ten-story office build- 
ing. The two lower floors of this building 
will be used for the Company’s home 
offices and underwriting department, 
aud the other floors will be leased to 
insurance brokers and other interests 
identified. with marine insurance. 





MARINE NOTES 











British Renewals for 1920 

In discussing renewals for 1920 the 
“Policyholder,” of London, says: “Up 
to a fortnight ago the hull market 
was particularly dull, for owners were 
reserving their orders until the out- 
come of the new joint hull agreement 
was known. As soon as the details 
were published, orders were given with 
great dispatch for there are many fleets 
expiring in the first two months of the 
new year, and the arrangement of their 
insurances cannot be done in a few 
days. Therefore underwriters in the 
time market have been unusually busy 
of late. Generally speaking all renew- 
als are being placed on the same terms 
as in the previous policy. This is strict- 
ly in accord with the terms of the agree- 
ment, especially where the previous 
record of the owner has been good from 


; ; ; , FIRE—THEFT—COLLISION—PROPERTY DAMAGE 
an insurance point of view. It was also 
part of the agreement, however, that AGENTS and BROKERAGE ACCOUNTS SOLICITED 
renewals should only be made on the SECURITY and SERVICE UNEXCELLED 


same terms as before when the record 

was good. It remains to be seen what 

underwriters will do when they have * 

before them a risk which has gone con- The Bankers and Shippers Insurance 
sistentiy badly. Unless they raise the 

rate on such risks, the agreement must 


be said to have failed in dts purpose. Company of New York 


Formerly, when all rates were auto- 
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pay for themselves, in order that the Vice-President Secietary 
owners with good records may reap the DIRECTORS 
benefit of their management. This does CHELLIS A. AUSTIN J. SCOFIELD ROWE, ™ 
not mean that every owner who has had ——— Mercantile Trust and Deposit "te Maritime Underwriting Ag- 
a bad claim or a total loss is to be EDWARD 5. BARBER, WILLIAM C. LANE, 
penalized, but underwriters know well Vice-President, Barber & Company Vice-President, Guaranty Trust Company 
the manner in which well-kept-zip ves- TAMES go Co JOHN A. SPOOR, 
: bor engage ; ‘ ‘ ty ent, arber & ee Chairman, Chicago Junction Railway 
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further rise of premium is indicated, V. MESER Transport Company 
and unless underwriters insist on this President, Pacific Fire Insurance Co. JOHN WATSON, JR. 
, : 95 CHARLES E. PECK, Vice-President, International Agricul- 
for renewals in 1920, they are neglect- President, Willcox, Peck & Hughes - 
: . * tural Chemical Company 
ing the observance of one of the most aware PROSSER... WILLIAM G. WILLOOX, 
important, if not the most obvious, I. os site aee ers Trust Company Vice-President, Willcox, Peck & Hughes 
clauses of the new hull agreement.” Treasurer, E. I. Du Pont de Nemours OAKLEY WOOD, 
oes @ Company Treasurer, Barber & Company 
Star and Maritime with J. E. Hoffman OFFICE ADDRESS 3 South William Street, New York City 
John KE. Hoffman, marine manager 
for the Royal, Queen, and Newark fire MARITIME UNDERWRITERS AGENCY, Inc. 
insurance companies, has now also GENERAL AGENTS 
taken charge of the marine business of : 
the Star and the Maritime. The former 1 South William Street, New York 
is a subsidiary of the Liverpool & Lon- 


don & Globe, which recently fused with 
the Royal, but until the first of this Millard F. Waltz, Jr., isnowin charge general reference and manual commit- 
year has not transacted an ocean ma- of the accounting department of the tees of the Workmen’s Compensation 
rine busine ss, confining itself to inland = werchants & Shippers. For ten years bureau. He was in the Mexican bor- 
marine risks. rhe United States branch 44. was with the Casualty Company of der service with the Twelfth New York 
of the Maritime was formerly managed : é ; ; Seren a om ; ‘ 
by W. L. H. Simpson, who has in his America as traveling auditor; special Infantry, National Guard. When the 
office the British & Foreign, Ocean Ma- executive representative in the field, United States entered the world war 
rine, and Reliance Marine, all of Eng- organizing and adjusting agencies, he became a member of the A. E. F., 
land, and the American & Foreign, of claims, negotiating particular risks for taking part in the St. Mihiel and Ar- 
New York. ae liability and compensation; assistant gonne offensives in combat and engi- 
Preference for American Underwriters Hief underwriter at the Home Office, von te A pe bse coos 
The Cham] of Commerce hi: . coordinating statistical, accounting and ‘*\o*"e Seem ae set 
etna ‘| Gane peeves gfe le underwriting departments; representa- then a statistical officer and a 
: : = Mk P - . Sati oe ant for the general sales agent, United 
for a national merchant marine policy, tive of the company on the work of the States Liquidation Commission, Paris. 
following a referendum vote taken 
among more than 1,200 trade and com- 
mercial organizations which are mem- 
bers of the Chamber. One of these 
nine proposals dealt with marine insur- 
ance, and it was voted, 1,374 to 73, that 
shippers should express a preference 
for American underwriters but that 
there should be a general use of the 
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Pearce Writes of 
London Market 


OF 





IMPRESSIONS HIS’ TRIP 





Optimistic About Companies Which 
Operate Conservatively and Scien- 
tifically; Rate War in London 
An unusually interesting article on 
marine insurance conditions as seen on 
a recent trip to the London market was 
printed in the “Journal of Commerce” 
on Wednesday morning, from the pen 
of R. N. M. M. Pearce, president of 

Neil Pearce & Co., New York. 

In brief, Mr. Pearce believes that for 
some time to come London will con- 
tinue the dominant market; he found 
that the companies are having a tre- 
mendous number of theft and pilferage 
losses; he thinks that the newer com- 
panies floated by real insurance men 
with substantial backing will survive, 
while others are often promotion propo- 
sitions which are swindling the public; 
he observed a regime of inadequate 
rates, which will prove ruinous to all 
except well-managed companies; he 
sees a good chance for American com- 
panies if conducted on scientific and 
conservative lines; and he found a close 
alliance between banks and insurance 
companies, many bankers being on in- 
surance boards. 

Mr. Pearce wrote in part: 

“IT am quite convinced that London 
will remain the dominant market for 
the world’s marine insurance due to 
the short-sighted foreign policy of 
American companies, which policy is 
ascribed to existing restrictive legisla- 
tion. London underwriters do not take 
the New York market seriously. As a 
prominent member of Lloyd’s Commit- 
tee expressed it to me: ‘Your expenses 
are appalling; your methods are too 
elaborate in the placing of risks and, 
after several visits to America, I do not 
think marine underwriting falls within 
the American temperament — besides 
which American experience of the sub- 
ject is too meagre to admit of serious 
competition with the London market.’ 

“After consideration of some of the 
newer underwriters in the J.ondon 
outside market, I disagree that an 
American cannot become a_ serious 
rival in underwriting skill with the 
average London outside market un- 
derwriter. Of course, it will take time 
and ‘hulls’ will have to be written in 
order to gain the experience neces- 
sary in this most intricate feature of 
our business. 

Some Bad Conditions Found 

“With the exception of Lloyds and 
the older, stabilized companies and 
one or two notable exceptions of the 
new companies, the balance of the 
London market is, to my mind, on a 
far from satisfactory basis, and _ it 
behooves an American broker sending 





business to a London broker to insist 
that the latter shall use the utmost 
caution as to the security he accepts. 

“During the war the older companies 
that ccnsistently wrote war risks with- 
out vacillation made enormous profits, 
and shares rose to an unprecedented 
value, with the result that a great many 
new companies were floated, some by in- 
surance people and others by pro- 
fessional company promoters, whose of- 
ferings of stock were swallowed, hook, 
line and sinker, by a gullible public, ig- 
norant of marine conditions. 

“The companies that were floated by 
real insurance men will probably sur- 
vive the ‘inadequate rates’ period now 
in full swing; the others will not have a 
chance. Forced by a systematic rate- 
cutting opposition of a group of the 
older companies, which can afford to 
lose money for several years, to accept 
business at ruinously inadequate rates 
in order to make ‘premium show’ and 
to ‘carry on’ at all, these ‘company- 
promoter’ concerns will go to the wall 
at the end of a period of three to four 
years. That period they may survive 
but not longer. I was informed that 
one company alone had fourth year set- 
tlements of 16 per cent, for which no 
provision had been made, and today the 
question of reserves for third and fourth 
year settlements must be more seriously 
considered than hitherto. 

Paid-Up Capital a Myth 

“These companies are floated with an 
impressive subscribed capital, but the 
actual ‘paid-up capital, which is more 
often a negligible quantity than not, 
makes one wonder that the British 
10vernment does not insist upon some 
fairly substantial deposit from a com- 
pany operating marine insurance, put 
no deposit is required and the security 
offered to shippers and to companies 
which have ignorantly entered into re- 
insurance treaties ig far from adequate 
or satisfactory. The Government’s at- 
titude appears to be that legislation 
might hamper the business and that 
responsible shippers should have suf- 
ficient acumen in declining or accepting 
inferior insurance protection. 

“One hardly knows whether to praise 
or criticise the British Government, for 
the American market suffers from legis- 
lation. Here we do not want more 
legislation, nor do we want changed 
legislation, but we do require legisla- 
tion that will remove all restrictions, 
State or national, allowing us the free- 
dom that we should have to conduct our 
marine business in such a manner as 
to develop the American market so 
that it may successfully compete with 
the English market. 

“The position of the broker becomes 
increasingly difficult. A shipper hears 
that a competitor has insured at some 
absurd rate attained from some wretch- 
ed company and complains that the 
broker is not giving service if the rate 
is not duplicated with first class com- 
panies’ security. 
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THE HOME OF SERVICE 














insuring public can depend upon 
the company under all circum. 
stances and conditions. 


* 
In this day of big business, figures 
alone mean nothing. 


All of the leading companies have 
assets, surplus and reserves run- 
ning up into eight figures. 





These the Fireman's Fund has 
demonstrated beyond question. 


The Fireman’s Fund has further 
adopted the title for its head office 
building The Home of Service, and 
by doing this has assumed the 
responsibility of demonstrating 
to the insurance world where 
The Home of Service is. 


Today the important things—the 
things that count—are stability 
and service; stability in business 
methods generally; stability of 
policy in the conduct of under- 
writing; and stability in the sense 
that the agent, the broker and the 
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Cable Address “LaBoyt” Established 1900 


LA BOYTEAUX & CO., Inc. 


82 BEAVER ST. IJnsurance Brokers NEW YORK 


Act as representatives of the insured in all matters pertaining to the 
placing of insurance and collection of losses. The service offered 
is efficient, trustworthy and prompt. We invite submission 
of your problems as well as your orders. 
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“This is the position in London to- 
day—a rate war between established. 
well-financed companies on the one hand 
and the new concerns on the other. 

“The latter are bound to lose in their 
fight to secure premiums as they are 
writing theft and pilferage to an alarm- 
ing extent, and losses under this head 
have increased so amazingly that one 
can but wonder at their temerity, which 
will inevitably be their undoing. 

“So serious have been the losses for 
theft and pilferage that one of the 
cleverest and most prominent under- 
writers in London expressed himself 
thus: ‘The risk of theft and pilferage 
crept into marine policies owing to the 
war, as with the then prevailing high 
rates and rush of business, one hardly 
considered it with the result that ship- 
pers now look upon it as a “marine 
peril.” Ports that were previously “good” 
at the traditional extra ¥% per cent for 
theft and pilferage after the war be- 
came “bad”, and there is no relief in 
sight. The shippers do not wish to pay 
i: creased ratea for the protection, think- 
ing the companies are “doing them,” so 
the solution to the whole thing is for 
the underwriters at Lloyds, in the Lon- 
don outside market, Liverpool, Man- 
chester and America, to insist that the 
shippers themselves pay the first 5 per 
cent of theft and pilferage losses. After 
one year of this the shippers will be 
glad to pay adequate rates for the 
cover.’ 

“This is a wise suggestion and I am 
pleased to say that it is likely to go 
through by agreements between the 
fnglish underwriters of standing; it 
would be an excellent thing for local 
underwriters to discuss this subject on 
similar lines, although a great many of 
them now wisely decline to write the 
risk in question. 

American Companies’ Chances 

“In comparison with the London com- 
panies, especially those of recent for- 
mation American companies have a 
much better chance of making profits 
so long as the underwriting is conduct- 
ed along conservative and _ scientific 
lines, with due regard to absolute con- 
fidence where unadmitted re-insurance 
treaties are concerned. As it is today, 
cargo and theft and pilferage rates are 
higher in the American, market than in 
London, and, if only some system along 
Lloyd's methods of placing risks could 
be inaugurated, reducing the expenses 
of both brokers and underwriters, the 
New York market might be a serious 
competitor to London, but the present 
legislation and the American system of 
underwriting offices being off-shoots of 
the more prominent brokering houses 
will together, I am afraid, offset any 
real development of this market, i. e., 
development to such a proportion that 
we can compete with London seriously. 

“We do need more companies here 
so as to retain in this country more of 
its enormous volume of business. But 
the present system of placing risks 
needs revision. Some arrangement 
might be made whereby underwriters, 
although receiving their individual ap- 
plication forms, would be willing to 
sign one form for the brokers’ retention, 
instead of the brokers having to keep 
a separate copy for each underwriter’s 
acceptance. By this means leadership 
in underwriting would be established, 
the rates would tend to be more aver- 
age and the weaker underwriters would 
benefit, thus strengthening the imarket 
and also creating a camaraderie be- 
tween underwriters that is now sadly 
wanting. 

Responsibility of the Broker 

“In England brokers are liable for 
the premiums due by their clients, here 
they are not, and this fact necessitates 
local brokers disclosing assureds to the 
underwriters, which is not always de- 
sirable to the assureds or the brokers, 
resulting in further business being de- 
flected to the London market. It would 
be a move in the right direction if an 
act could be put through making brok- 


ers liable for their clients’ premiums, 
or, better yet, compel the interests of 
banks in the subject of marine insur- 
ance by having them guarantee the pre- 
miums on shipments in which they are 
interested. 

“The banks on the other side are 
very deeply interested in the subject, 
and many of their directors are on the 
boards of marine insurance companies. 
Thus, inferior companies’ policies are 
not generally acceptable. Here the 
banks are seemingly indifferent to the 
class of protection they accept. Irre- 
sponsible brokers’ certificates are ac- 
cepted, careful examination of which 
would often show that the interests on 
which the banks had made loans were 
not covered at all. 

“This would raise the status of the 
broker and lead to the system in Lon- 
don where, unless an _ underwriter 
makes verbal inquiry of the broker, the 
name of the assured is not disclosed. 
These may seem small points, but they 
would assuredly be steps in the right 
direction.” 





SWEDISH CLEARING HOUSE 
Companies to Pool Their Marine Insur- 
ance Losses; Lower Rates Because 
of American Competition 

At a recent meeting of marine insur- 
ance companies it was decided to estab- 
lish a clearing house for losses in for- 
eign business. 

The experiment is not without prece- 
dent as a clearing house of this kind 
formerly existed, but on a much small- 
er scale; now, however, all the import 
losses of any of the Swedish companies 
are to be transferred every month to 
the clearing house which then appor- 
tions the losses among the companies 
according to a scale fixed beforehand. 

At the meeting certain minimum ma- 
rine and war insurance tariffs were also 
agreed upon. These tariffs are con- 
siderubly lower than the ones in force, 
this being principally due to the keen 
American competition. 





COVERS PACKAGE 

The following question was asked 
the “Journal of Commerce” by one of 
its readers: 

“With reference to your decision that 
a marine insurer may be liable for 
damage to containers I would appre- 
ciate your advising me whether this 
matter has ever been decided in the 
United States courts and if so please 
refer me as to the decisions so that I 
may go into this matter thoroughly.” 

That paper made this reply: 

“We cannot find that the courts have 
ever been called upon to decide as to 
a marine insurer's liability for damage 
to the inside container in which the 
insured goods were shipped and in 
which they were to be offered for sale. 
This may arise from the fact that in- 
surers have always been willing to ad- 
mit their liability for such’ damage 
whenever it has arisen from one of 
the dangers insured against. Marine 
insurers regard the inside package and 
the goods as a unit, so that insurance 
of the goods is, in and of itself, insur- 
ance of the package against all of the 
risks covered by the policy. Thus there 
is no reason for contro®ersy or dis- 
pute.” 


STEAMER “HOMESTEAD” LOADING 
FOR KOLA 

The Shipping Board steamer “Home- 
stead” left here a few days ago with 
a large cargo of foodstuffs, sent by the 
United States Food Administration to 
the all-year port of Kola, Russia, for 
distribution among the inhabitants of 
that region. Such a trip at this season 
of the year is unusual because of the 
heavy seas and ice likely to be encoun- 
tered on the way through the Arctic 
Occan north of the Scandinavian penin- 
sula, and, therefore, the marine under- 
writers have received higher rates than 
usual for coverage to offset this added 
risk. 
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Average Clause Applied 
to Burglary Insurance 


EXPLANATION TO AID BROKERS 





How Feature Familiar in Fire Busi- 
ness May Be Used for Mercantile 
Stocks 





The Average Clause Policy, recom- 
mended by the mercantile coimmittee 
and adopted by the Burglary Insurance 
Underwriters’ Association, deals only 
with the specified Group 5 stocks, 
which are feathers, furs, hand embroid- 
eries, linen laces, plush, silk braids, 
silk laces, silk velvets, silks (compris- 
ing raw, artificial, fibre and near silk), 
and velours, or articles made wholly or 
principally thereof, and other Group 5 
stocks are not required to be insured 
with the Average Clause. 

As the proposed new plan differs to 
some extent from the methods followed 
in the fire insurance business, the Asso- 
ciation has given this brief explanation 
of the plan. 

The 80 per cent average clause ap- 
plies only to policies written in amounts 
less than $15,000. Therefore, in deter- 
mining the average in connection with 
a loss you will always have two factors 
to consider: 

1. The sound value of the merchan- 
dise before loss; 
2. The $15,000 limit. 


If 80 per cent of the value of the 
merchandise equals or exceeds $15,000, 
then $15,000 is the basis of adjustment; 
if less than $15,000, then 80 per cent of 
such sound value is the basis. 

The average clause seems to be 
much misunderstood and the explana- 
tion of it is usually so involved as to 
further becloud it. A loss arising under 
an average policy should be dealt with 
as an example in fractions—80 per cent 
of the sound value of the stock before 
loss, or $15,000, is the denominator, and 
the amount of insurance is the numera- 
tor. You pay always the proportion ex- 
pressed by the fraction, but limit your 
liability to the amount expressed by the 
numerator. If $80 per cent of the value 
of the stock amounts to $15,000, make 
$15,000 your denominator, for the rela 
tion which the amount of insurance 
written bears to what is considered full 
insurance is the correct proportion. 
For example: take a risk where the 
gross value of the stock is $15,000, in- 
surance of $8,000 is carried and a loss 
of $5,000 occurs: 


WH du ccwosxecnenss $15,000 
Numerator (amount  insur- 
IY ia, 5\ esc ie ash as cea lead 8,000 
Denominator (80 per cent 
i. rere 12,000 
8000 
Fraction —-—- (or 2/3) of loss of 


12,000  $5,000—$3,333.34 
or 
if the gross value of the stock were 
$25,000 your fraction would be: 

8000 





(or 8/15) of loss of 


15,000 $5,000—$2,666.67 


Hotel Thefts Create 
Chances for Agents 


INSURANCE EAGERLY SOUGHT 








Forms and Rates in Use By One Com- 
pany, Which Has Written Line 
for Decade 





Hotel thefts have become so numer- 
ous that interest is increasing in insur- 
ance that will protect guests against 
loss and also hotel owners against legal 
liability for articles stolen, or believed 
to have been stolen, and so reported. 

The United States Fidelity & Guar- 
anty, Baltimore, is one of the companies 
which covers hotels against the legal 
liability for theft of property belonging 
to guests. The coverage may be definite 
in each state, depending entirely upon 
the statutory liability of the innkeeper 
or hotel proprietor. Quite often, this 
form is extended to cover for a small 
amount of jewelry and money. The 
rate covering the statutory liability 
only is from $1 to $2 a room and if 
jewelry and money is included, for an 
amount of about $50 a room, the rate 
is from $2 or $3 a room. The exact 
number of rooms must be stated in the 
schedule of the policy and the rate is 
based on the number of rooms. This 
Company has been writing a few of 
these risks during the past 8 or 10 
years, but recently there has been an 
unusual demand for this class of insur- 
ance. 

Policy Form 


Following is the form of policy used: 

Against loss from Common Law or 
Statutory Liability of the assured as an 
Innkeeper to any guest of his Hotel on 
account of loss occurring while this 
Policy is in force, by Burglary, Theft 
or Larceny from the bedroom or apart- 
ment occupied at the time by such 
guest, including any member of his im- 
mediate family. 

Special Agreements 

A. The Company’s liability for loss 
at any one time from any one bedroom 
or apartment is limited to the sum of 
Two Hundred Fifty Dollars ($250.00) 
and subject to such limit as respects 
each bedroom or apartment, the Com- 
pany’s total liability under the Policy 
is limited to the sum of Twelve Thou- 
sand Five Hundred Dollars ($12,500.00). 
B. The Company shall not be liable; 
(1) for any loss of articles aggregating 
in value less than the sum of Five 
Dollars ($5.00); (2) for any loss of se- 
curities, money, medals, manuscripts, 
pants, patterns, models, moulds, de- 
signs, deeds, documents of title to 
property, business books or “collec- 
tions” of any kind; (3) for any loss for 
which the Assured may have assumed 
responsibility by special contract; (4) 
for any loss on account of any article 
in an amount exceeding its cost, and in 
no event in an amount in excess of the 
actual cash value of the article at the 
time of loss. 
C. The Company reserves the right 
to adjust any loss hereunder with the 
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Great Eastern Casualty Company 


ORGANIZED 1892 


55 John Street, New York 





The New York Insurance Department in a recent examina- 


tion says: 


“While the business of the Company has increased, 
its liabilities have borne a decreasing ratio to the | 
admitted assets and the surplus a corresponding in- 
crease in the ratio to liabilities. 
Company, therefore, has been healthy. 

The affairs of the Company are being efficiently and 
conservatively conducted. Liberal reserves have been 


The growth of the 











set aside for outstanding losses and other liability 
items, and policyholders are being accorded fair and 


equitable treatment.” 


Over Three and a Half Million Dollars Paid in Claims 
lg ....-$350,000.00 


Surplus 


to Policyholders.................$584,137.21 


LINES WRITTEN 


Accident-Health (Commercial and Indus- 
trial)—Burglary—Plate Glass—Automobile 
Teams and General Liability. 


Agency applications will be considered for unoccupied 
territory. 





owner of such property and the receipt 
of such owner for money paid in satis- 
faction of such loss shall be in full 
satisfaction of any claim of the Assured 
hereunder on account of loss of tthe 
property for which payment has been 
made. 

dD. If any suit is brought against the 
assured to enforce a claim on account 
of a loss covered by this Policy, the 
Assured shall immediately forward to 
the Home Office of the Company every 
summons or other process as soon as 
the same shall have been served upon 
hin, and the Company will at its own 
cost, defend such suit in the name and 
on behalf of the Assured, unless the 
Company shall elect to settle the same 
or to pay the Assured the indemnity 
provided for in Clause “A” hereof. 

Schedule 


Name of the Assured 

Location of Building 

The building is a hotel with 
sleeping rooms or apartments for 
guests. 

4, A safe is provided in the Hotel 
Office or other convenient place 
for the safe keeping of money, 
jewels, or ornaments belonging 
to the guests of the Hotel. 

Notice to the effect that a safe is 
provided in which money, jewels 
or ornaments belonging to the 


owe 
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TAKES BESSEY’S PLACE 
Third Deputy Commissioner Cogswell 
of the Massachusetts Department has 
taken the place of Mr. Bessey as man- 
ager of the National Association of 
Mutual Casualty Companies. Mr. Bessey 
resigned to become manager of the 
Employers Mutual Casualty, New York. 


GOOD YEAR REPORTED 
Manager W. W. Schank, of the month- 
ly payment department of the Great 
Kastern Casualty, is one of the New 
York insurance men well pleased with 
1919 results. He says it was a particu- 
larly good year. 


Insurance men who wish to study air- 
craft will have opportunities at the 
Chicago show, January 8; the Havana 
show in February and the New York 
show in March. 


guests of the Hotel may be de- 
posited, is posted in a public and 
conspicuous place and manner in 
the Office and public room and in 
the parlors of the Hotel. 


Attachel to and forming part of 
Burglary policy........ issued to the 
United States Fidelity & Guaranty 


Company, Baltimore, Maryland. 
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7, ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager 
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The Fidelity and Casualty Company of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office—92 William St. 


Assets ........ ° 
Liabilities 
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The Company’s Lines: 
hery. Larceny, Theft, P 
bility, Employers’ Liability, Public Lia 











Surplus over all lMiabilities..... eecccces 
Losses paid to June 30, 1919.,........ 


Compensation, Automobile, (Liability, P. t 
Liability, Teams’ Liability. ° iability, Property Damage and 


SEMI-ANNUAL STATEMENT JUNE 3, 1919 


° 72 
«+ 14,718,231.84 
++ 1,000,000.00 


AB TIME 3 Se ES ” 68,667,495.03 


Fidelity, Surety, Accident, Health, Disability, Burglary, Rob- 
late Glass, Prerists Liability, Owners’ and Tenants’ Lia- 
ility, Steam 


oiler, Fly Wheel, Workmen's 
Collision), Physicians’ 
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Stone’s Tribute to Warfield 


John T. Stone, president of the Mary- 
land Casualty, pays this tribute to Ed- 
win Wartield, retiring president of the 
Fidelity & Deposit, in the current issue 
of the Maryland's publication, “The 
Budget”: 

The resignation of Edwin Warfield 
froin the presidency of the Fidelity and 
Deposit Company cannot be passed by 
without improving the opportunity it 
offers for a sincere tribute to his work. 
He had the vision to see the possibili- 
ties of the widespread use of corporate 
surety bonding and of its service to the 
safeguarding of commercial and domes- 
tic values, When other men failed to see 
them. He had the courage, the faith 
and the persistence to bring his vision 
from the horizon and make it a present 
fact. He had the organizing genius to 
perceive the necessity for a nation-wide 
corps of salesmen for his idea and the 
industry and personality to find them 
and enlist them. In doing all this he 
accon. plished also the spreading of the 
name and fame of Baltimore through- 
out the nation and turned in this direc- 
tion the gaze and the thought of many 
leaders and many others in business 
and professional life. His success in 
establishing his company and in dem- 
onstrating the saleability of ‘tthe idea of 
corporate suretyship encouraged other 
Baltimoreans to engage in the same 
and related lines of business; and out 
ol all this it has come to pass that in 
the short period of thirty years, this 
city has become one of the not more 
than two or three recognized head- 
quarters for insurance. 

It is a real privilege and pleasure to 
say these things while Mr. Warfield is 
still here to read them, rather than to 
say them in obituary form. He has 
made a record as a builder of a new 
class of business structure, and has set 
a pattern that is so widely adopted as 
to insure the permanence both of the 
structure and of the reputation of its 
pioneer builder. May he live long, in 
his well-leserved “indian Summer” 
rest, to enjoy the memories and the re- 
sults of work well done. 

” a + 


Piate Glass “Cheap” Now 

It may be gratifying to the plate glass 
policyholders to know ‘that they are buy- 
ing plate glass cheaper than the men 
liying in 1832, says the Maryland Cas- 
ualty. It is also cause for rejoicing 
that they are not compelled to pay pre- 
minms based on the manufacturer’s 
selling price in that year. “Economy 
of Manufacturers,” published in Lon- 
don in 1832, gives the prevailing price 
of plate glass. The following prices are 
approximate :— 


Size 1832 1919 

Ins. Prices Prices 
16 x 16 $4.25 $1.50 
30 x 20 11.44 4.00 
50 x 30 33.00 12.00 
60 x 40 67.12 18.00 
76 x 40 95.00 25.00 
$0 x 50 170.00 35.00 
100 x 75 360.00 65.00 
120 x 75 465.00 80.00 

* * * 


Getting Down to Business 
What is regarded by the closest stu- 
dents of compensation insurance as a 
highly important advance, is the work 
of the Safety Code Conference which 





is planning standardization of safety 
regulations. Within sixty days a def- 
inite start will be made in the develop- 
ment of uniform safety standards, be- 
ginning with those subjects on which 
rules are now being formulated or re- 
vised by state or other authorities. Or- 
ganization of a general advisory com- 
n.ittee will probably be completed and 
a meeting held in January. This com- 
mittee will report to the American En- 
gineering Standards Committee soon, 
and the definite assignment of sponsor- 
rhips to the National Safety Council, 
the Bureau of Standards, and others 
will likely follow. The National Safe- 
ty Council’s participation in this work 
vill be largely in the hands of the 
engineering section, in co-operation 
with the industrial sections especially 
interested. This work has strong back- 
ing. The American Engineering Stand- 
ards Committee was organized by five 
engineering societies and three gov- 
ernment departments, as_ follows: 
American Society of Civil Engineers, 
American Society of Mechanical Engi- 
neers, American Institute of Electrical 
jugineers, American Institute of Min- 
ing and Metallurgical Engineers, Ainer- 
ican Society for Testing Materials, War 
Iepartment, Navy Department, Depart- 
ment of Commerce (Bureau of Stand- 
ards). 
* * * 


Club to Be Bigger 

Power has been given the merynber- 
ship committee of the Casualty & 
Surety Underwriters’ Club of New York 
to act on new memberships without re- 
ferring them to the executive commit- 
tee. An energetic campaign for new 
members is on, headed by Frank R. 
Woodbury, chairman of the committee. 
Mr. Woodbury is a Pacific Mutual man. 
He has with him on the committee 
Frank G. Morris, Ocean; A. S. Boyd, 
Norwegian Globe; William M. Tomlins, 
Jr. American Surety; and Clarence 
Giffin, Actna. Membership in the club 
is open to officers and department 
heads of casualty and surety com- 
panies. The executive committee is a 
particularly strong and representative 
one this year. Another source of 
gratification lies in the procurement of 
Bayard P. Holmes as permanent chair- 
man of the entertainment committee. 
Dues have been advanced to $7 a year 
and the last annual meeting was the 
most largely attended of any the Club 
has held. 








G. A. Goetschius, President 
1 Liberty Street New York 





“Service, Security and Satisfaction” 
AUTOMOBILE INSURANCE 


Fireman’s Fund Insurance Company of Cal. 
| Assets over Eighteen Million Dollars 


“THE MOOR /\GENCY 


General Agents 


Writing Business Metropolitan District, Suburban and State of 
New Jersey 


ONE OF THE LEADERS IN AUTOMOBILE INSURANCE 


Leslie W. Winslow, Vice-Pres. 
Phone—John 3291 

















Novel Features of 
New Jersey Manual 





COMPENSATION EXPERIENCE 





New Grouping of Classifications Cov- 
ering Like Hazards; Revised Rates 
Less Than Old Ones 





By W. W. GREENE 


Chairman, Compensation Rating & In- 
spection Bureau of New Jersey 

The revised New Jersey compensa- 
tion manual which became effective 
January 1, does not involve features 
which will be regarded as revolutionary. 
However, there should be a certain in- 
terest upon the part of the insurance 
profession in several things which 
were done or which were not done in 
getting out this new manual. 

Rates 

Of course, the rates in the manual 
are the most important part of it. Until 
now the general rate level in New 
Jersey had undergone no change since 
May 1, 1917. Changes in rates for in- 
dividual classifications were not un- 
usual, but were exceptional rather than 
the rule. 

The rates effective before January 1, 
1920, were based for the most part upon 
the experience considered at the 1917 
session of the Augmented Standing 
Committee. This experience included 
nothing later than policy year 1914. 

It is not surprising, therefore, that 
rates for individual classifications had 
become considerably out of line as 
viewed in the light of more recent ex- 
perience. Moreover, the benefits of 
the workmen’s compensation act of 
New Jersey were increased effective 
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July 4, 1919, to a degree averaging 34 
per cent, according to estimates made 
by the Compensation Rating & Inspec- 
tion Bureau of New Jersey. 

Pennsylvania, Massachusetts and New 
York had had rating bureaus for some 
time in 1917 and quite naturally the 
problems of these states were given 
more specialized «attention in the rate 
conference of that year than were those 
of New Jersey. 

The New Jersey Workmen’s Compen- 
sation Insurance Act which gave the 
commissioner of banking and insurance 
jurisdiction over rates for compensation 
insurance and established the rating 
pureau, did not take effect until July, 
1917. New Jersey had little option but 
lo accept the rates determined by the 
Augmented Standing Committee at their 
face value pending compilation of ex- 
perience and development of an organi- 
zation capable of dealing with rating 
problems, 

Experience Used 

In view of this situation, the depart- 
inent of banking and insurance felt the 
need of making a thorough revision as 
soon as practicable. This was serious- 
ly considered in the spring of 1919, 
but the latest experience available at 
that time was that of policy year 1916, 
and it was decided that it wceuld be 
better to await results of policy year 
1917 so that the revised rates might 
closely approximate present day condi- 
tions. 

The experience actually used in the 
revision was as follows: 

Massachusetts policy years 1916 

and 1917; 

New York policy year 1916; 
Pennsylvania policy years 1916 and 

1917; 

New Jersey policy years 1916 and 

1917. 

This involved, we believe, a larger 
volume of experience than that con- 
sidered in any other revision of manual 
rates to date. There also lay an ad- 
vantage in the fact that experience was 
drawn from neighboring states having 
in many respects a similar assortment 
of industries. 

Not to burden the reader with too 
much detail it will suffice to say that 
a new grouping (*) of classifications was 
employed to combine experience cover- 
ing like hazards; pure premiums for (1) 
death and permaneat total disability, 
(2) medical losses and (3) all other 
losses were determined separately; 
and in combining the experience of the 
several states new methods (f)i were em- 
ployed involving original formulae in- 
tended to introduce outside experience 
as a measure of the relation between 
the pure premiums of different classifi- 
cations without interfering with the 
use of only New Jersey experience for 
the purpose of determining the general 
rate level. 

It may startle some to learn that the 
new rates average approximately 5 
per cent less, than the old, in spite of 
the recent substantial incrvase in bet- 
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efits. This is accounted for by the un- 
precedented increase in wage rate 
which has taken place during the last 
few years which has the effect of de- 
pressing pure premium cost, since the 
cost per accident is held down by the 
maximum rate of weekly compensation, 
while the payroll is subjected to no 
such limitation. 


New Material in Manual 


The old manual suffered from the 
difficulties attendant upon striving to 
satisfy conditions in thirty or forty 
states. We believe that such a task is 
almost beyond ideal fulfilment. At any 
rate, in editing the manual from the 
standpoint of New Jersey alone we be- 
lieve we have found it possible to make 
the book more complete and useful. 


For instance, the new title page 
gives at a glance just what the true 
situation is in New Jersey as regards 
supervision of compensation rates. 

We have included in pages 9 to 14 
inclusive a fairly complete outline of 
the procedure of the New Jersey Rat- 
ing Bureau embodying rules for the 
transaction of compensation insurance. 
This, of course, could not have been in- 
cluded in the basic manuai for each of 
a considerable number of states with- 
out making too thick a volume. 

The rules on page 5 governing the 
application of the revised manual 
should be thoroughly understood and 
applied by persons using the manual, 
although they are of temporary interest 
only. 

Other New Features 


We have felt for some time that it 
was difficult to locate specific rules, 
definitions, etc., in the basic manual. 
This condition we have endeavored to 
alleviate by adding a table of contents 
(pages 1, 2), and have elaborated the 
index considerably, transferring the 
gave to the back of the book where an 
index usually appears. 

In getting up this table of contents 
and in reviewing the preliminary text 
in order to eliminate inconsistencies 
with the New Jersey statutes and pro- 
cedure, several rearrangements sug- 
gested themselves. A glance at the 
table of contents will indicate just what 
the new arrangement is. 

Another feature which should help in 
locating a specific classification in the 
body of the manual is the alphabetical 
key appearing at the upper right-hand 
corner of the page. This, of course, is 
an ancient device and it is odd that it 
had not been generally employed be- 
fore. Apparently Masshchusetts and 
New Jersey hit upon the same idea 
this year, although we do not remember 
Seeing it before in an alphabetically ar- 
ranged manual. 

Future Developments 

There has been considerable discus- 
sion of late as to the eventual form of 
the manual. Some favor a manual ar- 
ranged by schedules and groups of 
classifications. Others regard the alpha- 
betical arrangement as most satisfac- 
tory for general use. Since both forms 
are now being tested there is little 
doubt that the final verdict will be ren- 
dered and rendered correctly by the 
seneral opinion of those engaged in the 
compensation insurance business. 


. There is also difference of opinion as 
to whether it is practicable to devise a 
basic manual to be employed in many 
states yet permitting rates to be com- 
puted in accordance with the most re- 
cent developments in the actuarial 
Science of the business. This is an- 
~oped question which cannot be decided 
Sagas judgment. Of course, preference 
hous Particular form of the manual 
be a not determine how rates are to 

computed. It is of paramount im- 
aa that rates shall be as near 
baal - we can make them and this 
* oe achieved unless we empioy 
aoe actuarial methods most likely to 

uce equitable results without worry- 


ing too much about the exact form of 
manual which may necessarily follow 
the use of such methods. 

The basic manual as hitherto em- 
ployed depends upon the rates for a 
given state bearing a flat ratio to the 
“basic pure premiums.” This proced- 
ure dves not produce equitable results 
and accordingly has been discarded as 
an actuarial principle in compensation 
rate making. 

lt has been suggested that the basic 
manual could be retained by printing for 
each state a list of code numnbers with 
a rate for each state instead of the old 
rate sheet. This seems to us a pretty 
cumbersome device. 

Perhaps the answer will be separate 
manuals for each of the larger com- 
pensation states, with sectional manuals 
covering groups of the smaller neigh- 
boring states. 





*The New Jersey Bureau is advised that the 
National Council on Workmen’s Compensation 
has adopted this grouping as the basis for its 
tentative grouping. 

+These methods are treated in a paper entitled 
“Upon Combining Compensation Experience 
from Several States,” by W. W. Greene, 
Chairman of the New Jersey Bureau, to ap- 
pear in a forthcoming number of the Proceed- 
ings of the Casualty Actuarial & Statistical 
Society, which are being employed by the 
National Council with some modifications. 
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CASUALTY POINTERS 








Some good advice to new 
Letting Down agents is embodied in 


After Good this warning by the Fed- 
Start eral Casualty: “Many 
agents make a_e good 


showing in number of applications writ- 
ten during the first few months of em- 
ployment, clearly showing ample abil- 
ity to make a success of this line of 
work, and then seem to lose ambition. 
What can be accomplished during the 
initial months should be surpassed 
later, because one has the advantage of 
experience in soliciting and greater 
familiarity with the details of policies, 
standing of Company, etc. 

“In the beginning everything is new 
and interesting; later there is a de- 
gree of monotony which requires ‘will 
power’ to keep you going. This is true 
in every line of work. Yet there is im- 
mense variety and possibilities in insur- 
ance as compared with other vocations. 
You have very few restrictions, for 
practically every person of reasonable 
age, who is a good physical and moral 
risk, is insurable. You have constant 
changes in the individuality and occu- 
pation of people solicited. 

“Some lose ambition or learn to kill 
time, because there is no one present to 
prod them on, but that is pure weak- 
ness. Why not take pride in the fact 
that you are your own master, with 
privileges of planning your work? The 
extent of your success depends upon 
yourself. Why should you be satisfied 
with less than your best? 

“Every agent who ever wrote business 
van write more. We urge use of the 
limit of producing ability by each in- 
dividual man, which includes you. You 
have given evidence in the past that 
you hhad the ability. You have not lost 
it; it only lies dormant, awaiting exer- 
cise by you. Be a real producer.” 

. o s 


Vice-President Manton Ma- 

Service verick, of the Continental 
Must Be Casualty, Chicago, has been 
Permanent giving his field force some 

advice on real insurance 
service in which he says: 

“In considering the service rendered 
in connection with insurance, it must 
be borne in mind that the contemplat- 
ed service is not to be immediately 
performed. The policy in_ reality 
promises to perform certain services 
as the need arises. Under many forms 
of insurance that need may not arise 
for many years. Under other forms of 
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Reduction of Conference Rates on 
Automobile Lines 


MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 


20 NASSAU STREET, NEW YORK CITY 


We are open for agencies in New York and Pennsylvania 


1744% COMMISSION 


No direct business written 





insurance that need may rise imme- 
diately, but its fulfillment may require 
many years Hence, the ability to ren- 
der satisfactory insurance service must 
be based upon more than present or 
future good intentions. It must be 
based upon financial strength and upon 
permanent financial strength. It must 
be so certain in its character that even 
the unforeseen cannot disturb it. In 
fair weather any sort of bark can stay 
afloat.” 


In Seven States 

The Norwich Union Indemnity is now 
in seven states; Conneciicut, New 
York, New Jersey, Pennsylvania, Ili- 
nois, Wisconsin and District of Colum- 
bia. It has applied for admission to 
Michigan, Minnesota, Massachusetts, 
Rhode Island and California. Among 
the company’s more recent appoint- 
ments are: Underwriters Agency Com- 
pany, New Haven, general agent; O. 
Kdwin Barnes, Brooklyn, general agent 
for Brooklyn and Long Island; Fred A. 
Hutchings, Malone, N. Y., general 
agent in St. Lawrence, Franklin, Clin- 
ton and Essex counties; Industrial Title 
& Guaranty Company, Hartford, gen- 
eral agent. 
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Our many thousands of aggressive agents are daily evidencing their appre- 
ciation of this SERVICE and REPUTATION; Agents who are proud of their con- 
nection with an institution ever mindful of their interests. 
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